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Abstract

This research was conducted to investigate the impact of the
characteristics of influential people and their pages on the
behavioral intention and purchase intention of followers on the
Instagram social network. This research is applied with a survey
method. The statistical population of this research is Instagram
social network users, 385 of them were randomly selected using
Cochran's formula. The data collection tool in this research is a
questionnaire. Spearman, Kolmogorov-Smirinov, Bartlett
correlation, factor analysis, and structural equation modeling by
SPSS and SMART-PLS statistical software were used for data
analysis. The findings showed that behavioral intention and
extra-social relationships have a positive effect on purchase
intention, and homophily attitude has a positive effect on
perceived trustworthiness and expertise. Also, physical
attractiveness has a positive effect on extrasocial relationships,
and social attractiveness has a positive effect on trustworthiness,
perceived expertise, and extrasocial relationships. In addition,
social interaction positively affects the flow status and
information quality satisfaction with the Instagram page, and
visual content positively affects the flow status and satisfaction
with the Instagram page. The results showed that modeling the
characteristics of influential people in social media can play an
effective role in the purchase intention of users of these media

Keywords: Behavioral intention, Influential people, Instagram,
purchase intention, Social media

oS>

< ol Sloio g JI5,30 o3l sl (S 8 (e Bun b Gleghy ol
Cawlosds pll pl Sliwis] elain] aSud 53 0aiS JLod 2,8l b 3 uad g ()3,
51 ol | b &S sian pl Skl elamnl st olp)lS Simgs opl (s)lol asels
915 il el oas bl Bolas g 4 Ll 5,5 385 1S Jge b
st 5| godly Jdow g 4355 gl ol dolidiun yy GiagS ol 5> beodld
Yslee £l Jio 5 lole il eyl ety ooy S 9alsS ¢ yn sl
s 015 03lizal SMART-PLS § SPSS ()Ll I3l p5 dlyw sy o5l
9l Cute Jl B3 nad y sloanl 1) by, o o)l cud oS oy lis basdly
Omed )b Cute plodd Syd jaass g g dleisl LB Ldsen (15,55
JB s slenrl colie g o)b cute Jl olozall)d by, (S5 colin
ol cplyogMe o)y caso Bl elainllg Ll 5 0is )0 aass (39 dlaiel
5 plStw] axio jlegls) p oMbl cuds 5 b Cunmsg p (sloa]
=l o) cuze il pl Sliwis] dis jl colsy 5 (b Cundy g (s par sloine
Blg e elain] claailo ) 138,50 o3l o Shg 5 o)l psSIl 4 sl o Lis

il bl basboy cpl ()5 W 3 ka5 (650 Lib
plSlt] ()l i LS Il ety 3 e o pelas] dilery 1538 5l

E-mail: zarepoor313@gmail.com # :outiue o7 Jeas/


mailto:zarepoor313@gmail.com

Quarterly Journal of Advertising and sales management D938 9 Clisld Cu pte sals dolilad
Vol 5, No 2, JUN-SEP, 2024, (1-21) (1-21)1403. s (18 (ilo) 2 ojbessc Sop9

dodio

ladilo y @nd G5l Gt 3 (2021 e 5t la) lasl (g ymin connn] oyl GipaS b plojen el sl
Cama 3l oo I Gl 3] sloylel 3 (2019 25390 5 1,503) loa (chod i S Cuguone g Sl ynis g s elo]
Ngama 5y p2ye 21 )3 b o5 (2023 3 555) 4 m ealital elozzl slaailo, 1o o)lke 4 51 i b e
ly ks g elain] (sladily 1856 8l 5,8 < 58y b (5,55 s B b il b 51 sl g sl (giluoselite oy
celain Lulg) ol obls laie 4 4Sh ogill bylil csla JUIS s 0 b & ailon s s 565 & bakiys 5 S o |
(2019 Ty o5T) 29 yoxia (98 9 b » (e ok gy 4 Wl IS el &8 ST (1S T L Bl o oS it
(hSer logsle) cnl YIS 0 5 5l (ols J1d) S plsl (gl S8 Bymime B otz i 1y 5 aad bk s 5
Luly, (pa—ass (35 daiel BB (oS (B3 (Gle bl i) e (JLelse a0y (oo b lise Jolge 5l 48 (2022
FoiS g ) Mtd S3e (elonl sladib ) bl o oaiS s sl 1y 5 saB g 5l BTl caalid g el (elol B
Lo S5 1 YIS 15 S48 by o 05 3] e 4 1y (2020 235 IJsS 5o 2020 S 4 ¥ ssls 2019
S 1 s S5 st Ll b elaisll s Loy, da g5 (sl oeloinl &l s 1 o3l | cymioman (2021 &0s8) 45 Snlys (5oxe
blg) 5 (2020 ¢Sy 1ghsS g ) 28 )5 Ll ;a6 b ol 5 cpl )3 Cogea = b sy oo T eloin] (sladil 5 o)l
(2020 (), ISam 9 Vigy99 2019 oS 5 S) dimd oyinS oS b1y 393 claxsllys

(2019 < )Ken § "W 550 2019 () Ko 57 s 2 (99) sl adly (a3 135,56 231 53k 51 2lylik jgyel (2 (slos 5
RS By a1y Sl )5 el i 48 |y S e (St elain) (slaeilo 5 385 L sBg0 sl 5 coolemn 5
Plial) 15 salgs 168 aze b s GBlaal 4 bbb ol 4 ot I8 56 313l 5ol 51 oLl 5 Cosl e sl T (s
A e 393 asws @e g bluw ks olo |y SleMbl saas,li sl loie 4 1) bl BasS G a0 )50 )le 4 (2019
SIS 53 23l e sl S (2020 (o San g sl ) ] oo e & o | g 56 glitel b oMbl wlio ol
(859 lgsS ) sloinl Culia 5 (S3d Canlla (ldgen (1,5 il dbe (elaia] ol 53 gy A3N (gjlwaclite (o
Jals5 51 65Vl 4> tiojly 48 ol elain] glatiliny b3l 53 38 5l 531 claailge iy yioge 5 (2019 S g 99 2020
5 odbY) )y (S5 byl slaxel pdaw b Ldgan (15,55 45 simd o yliis oads pbl clalas (2019 () Ken 4 1,)]) cowl
2 9 3,8 o 1 IS ,86 o3l oad S5 jaiassyy (ol g aindy «3)) 5N im) Jedgen JBLs ax ez 5 (2020 oy
Lulgy GBI g (25 slacalid dsen (5,55 55 (2020 ¢ Kam 5 Mgl 555 0 il 4 ible (Stuly 4 onie 4o

1 Bessarab

2. Dhingra & Mudgal

w

. Tuten

. Augustine

. Masuda

. Lou & Kim

. Schouten

. Sokolova and Kefi

9. Kim

10. Ki and Kim

11. Woodroof

12. Influencer Marketing
13. de B’erail

14. Munnukka

15. Ajina

16. Arora

17. Al-Emadi and Yahia
18. Ladhari

(e RN e)IN&) I AN



335 oo 5 Ll slosn] ()b sl 3 o Thms 353 g9 & oS e | J38 1500 olsel JUal b ol e (S5m0 oloall)b
2019 () Kan o 53)

Sl ay o aab 4y il e a5 c il elain] il 8,568 gay ISl Jole ytene 5l S (S Calin
i LS, el a8 waw e ol 4 (2023) e 5 25T mizmen (2020 (e o CBgy395) 3,180 i1 saiiS Jlis
SlaSh g Slico ol ]y 38 oy (5,55 5 4mad Al o S 8L )08 e b 8 Aab (S0 (S o
S Sl 4 s o i (T ol sy T sl Bg s o)l oy (2023 B Kl 5 Kinsd) Dy LD 54y pasei
pa—asS 5 el ey (S5 Gl e (2020 828 5 o)) 555 pe slasel bl 8 el i S
2 eloinll Lol g slaisl Cuanl  liman pdl @ldlas 13 (2020 (S5 lg)sS gu) Casl IS Leloinl sbasls, o138 5L
slazsl & w5 (2023) o)) Kan 5 /sl (e lsie 4 (2024 (o)) Son 50 9,8) wilod,S AT oy 5l 4y 23 S
LB polia o 4 Sliios IS8T (o Sy o 5l A8 oo st ) ol 23 208 (e BB o 4 138,80 6 4 g
e 5 £9,8) 35K 53l oy S8y 5 STl 1 gzs BB b 4 Blg3 oo b yuidgliin] s g culis sl a5 caul ool
by (58 Jls 205 2aad b e yobo 4 o puiSplicy] Sl g lis] o sl (2023) o)lSes 08l Jie (ol (2024
slas] W55 o b yuioliny] Coslis 5 jamss 45 3y L sl 0d ploxil (2023) ) SKon 5 % 6,k Lawss a5 (6,553 dalllas sl
(2023) o) )Som 5 10 g5l prizmon and il 00 anli Y gmme 3y 5 sl |y Lol ilod 53 dig &y g amd bl ) oy
oo 5 ogb Gl el a3 0 a8 4 53 g Gy (ible Jolad Wl e 008 £S5 s (g o 58 Slaity
5SS 0 S jaass (g dlazel BB asle 58,56 3Ll sla S il sloddlge 45 wind e s sid plos] il
)y 3—ab S 56 S8l gy glyze U 5 CleMbl oS (sloia] Jolbsd (S5 calir elainl 8 Ly, ¢ Ldgen
o b ol el il o yo b Jimeh &8 Cusl ol bl iiea 5o pl Sl wile elan] slaaile 5l oaus JLis ol 3l
Gob )l bl pilla arg LI S e )] ele Clodl 4y (g BB S8 dgime (355] Jelgs 5 auie sl (S 5
Jp cnl & 29550 by b Gimgly am gl 3 09 ol > (Slae S 5 £95 g0 a5 oloizl slacibo 5 o),)IS 50
(dsen (5,55 (elainl 13 Lalgy wad )5 anss e sleisl L) Ll cloio o 135,55 51,80 cla S olise 4 b "l
2 0338 JLod ol 8l 5 il g (518) S (s lgime g Cledbl cuisS el Jolos o eloal Cuplin (038 canlile
" il el Slias) eloinl 4o,

&92 I.n.'.“?
23 )l g )3 138 35 01,3l oalito | 4 (b yl3l g S b 3295 g 3 po5 camw Sl )3 IS 313 b l3 b S
(2019 g 5 ¢ 2020 7 Jlasyormsy ol g o g 2018 Y3 Vg0 o MigyS «jpl) cl oas oloinl sbaslw,
g o 48,5 a5 1> ot lpdy aiS e cdled o] 1 a8 elanl cladilo, 3358 gy sl sl cladils, H3S 56,8
Sloss 9 uYyam W.‘o)& l.) Wp ul:u.l..) l) Jl)ﬂ] L)J‘ ‘A».Suo JL).) ‘) LQ(VT 9 A.u.ggo KW )L&f).u:b .)])5| )' £ 0 as L;)l?u—l )1

1. Fu

2. Ao

3. Tseng and Wang

4. Profile

5. Ert & Fleischer

6. Foroughi

7. Pradhan

8 Ashraf

% Filieri

10 Bazi

11. Influencer Marketing

12. Audrezet, Kerviler & Moulard
13. Boerman & Van Reijmersdal
14. Lou & Yuan



Quarterly Journal of Advertising and sales management D938 9 Clisld Cu pte sals dolilad
Vol 5, No 2, JUN-SEP, 2024, (1-21) (1-21)1403. s (18 (ilo) 2 ojbessc Sop9

4 oloia] (sladlny 13 395 gy S8 05 5 (o)) Cus 3 IS 36 31,3 Coatl 4 g b cplpl ) (3L 58T laail, 5
g a3by o]y 5o sloadlie o ytags

LB el w08 SOl b 0,5 s Gaa b gilw ssliie o9 OV pae b yd gl pdse ol )8 ),,";;13 Cod i B lal
(2022 () Kan g Iguwle) ol YIS 35,5 51 (ols jld, K plos] (gly BauS' G yme Bum sdimd jlis cloin] e b lasye
d)‘l:gu e 4 s LQ(»I d)blég o.\A.Su,..w u.\_.o‘ L’LaLc 0‘9‘&“‘? d}bpo L;Lmla.nm Pl Olf.\;.;.fgé)_ka.a d)t’_é) Cuo :d)lsé) ol
2021 () 3955 0

o0 S 350 5 g LidD o Carodl D53 B ULS Jlid 4 oS slazel LB 135,50 ol 81 008 HEaiS JLod 1 slazel L1
05 seliio gly 3l )90 dliie] mda ,)J.L\_‘z;" o oS Cowl oMo @ do b 0aiS bl S (aasd i b Syl e ass

P g Ny 5SS e aass (2018 Faluls 5 Silg) 5,38 o 8l canl ond w45 s 2 w5l BSGrase
12020 iS5 155 ) ol i 45y s 235 1

o U G5 3 Sty 4 48 2500 45l b 5 e S U Sl Ly @ olonl L3 Lo, s elass 16 Loy,
o 5T) 3y elain slaaile , (Bus Jlid b s aad b Soop blo)l 2,135 o 8l elais! slaaile ; closs ;) el |
(2020 (), Kan 9 Cigy399 2019 S 4 ¢ 2019 (o8 9 52019

Sl e 53 538 o 5505 ol ] rba 2,8 3 o8 el (e 03 ol e Canidy 0l Can
e oles i 8 ol (95 5] 55 435 K ol iy (1392 ool 5 (L) 390 VL S55eSily
5 da @l adlgo dw )5 (2016 (), Ken 57 sluas) 3,5 0,Li ] (y9abge g (65 ) BMe (5 yoso S yoi ¢ 2B Tr93 ol Cand
(2005 F5L) 2500 a0l g3 03]

Jiosss cslyio b gl 423l s Jis & ol o b ble JS Camdy & ol 1 I8, 51,8 oo 5] ol
e o 4018 L )3 oo closd b Joase 1 a8 15505 bles Ll canl ang5 s 5 )l o)Ll 138 156 31,31 ol )
(2000 &,4J1) G puno 40T )8 ailo > &5 g a8 ol

90,58 o b olatl Wl 5 (slgize el elaizl slail ) slap ity B2k 31 )lS o ilome ©Malss zelatzl olas
(2021 5554 5 155)58 gu0) 2980 aibusy slzma | J)l8 (ke 9 Cato o2yl (A5 At G WS o bl g8 bLI)
sy S8 alplts 5,655 3 Lo (lsimo 1 1 S o g oMbl S 4y olaza] (elb 6l )8 le Ml i
3 aglsS ) by pSln 41, 355 5l (sl seles] Ay 51V €S b ledlll €l b il ol (om elos]
(2021 ;.

s5kyl 5 bl elozn sy gl JUIST )3 &8 )15 o)Ll uSe g logingg dglid 5l (glod S o 4y (g pm (liions gy (Slgions
igh 4B s > eloinl ail) )3 Gl bawgs gy L) polie plgis 4 il oo bilgie ol - losds

S 5 oS ) o | o pela] s ) 5,505 58 S, b 5 s o 0 53l b libgat (5,55 2 gm0
8 oSin S0 Syl @ amd (el plegl IS0 3,8 b S 2 e bl 008 Sl Tl Wlsie silome bame 53 5 (2020
B oaiSaelite lgie a4y leMbl Sy (il Bl cuow @ 1y bl Ldgen (5,55 camd o &51)) ol p)8 @ |y SleMbl 155,56 5,3
(2020 (), Kan g (g )ladY) sad o

1. Lin

2. Wang and Scheinbaum
3. Tsai

4. Bakker

5. Oliver



Cuto yob 4y (Cany 9,05 g (Sl plgie ) (So58 Coolia 5l oV aw b U5 180 2,8 G Jlioms (glgioms (S5 58 conlin
)3 o)l | e | plyisl g aBMe )50 (),500 law o5 01518 byl a6 4l 5l lbbre STyol & slain] colis 1 clais! cylis
b S5 ) S (elata) iz 1 SHA2019 (g 5 o) il (e sloyssfB i o 5 (2016 T35l 5 )
(2016 5S3ly 5 J) 55 o0 JS5 a2 )48 5 6558 (slo] gl bauwgs Ygaso (bl

BB g colis a8 ol i (1400) LU g (oaws) dioS bwg 35y Slads (o)l35 51 13 jaaaie 31,81 &uls colis @l 3l g5l Jse
NS 1 Jouame culis poaiS 2l 08 g dlasel LB 5 o insd o (U ) (o)bo (il & (5,55 0 oaiS mls 3,8 0g dlaxel
9 03059 ¢yl (S8 codlj Slis ) lawg )lp)8 b3 el p  clan! gladiln, 38,50 o8l gl Sy wwyp omitred S
sl wxnly (6,00 Limgh y .l kil g colid b e w5l cov cute )5 1ad oS sl Lis (1399) pas L
digej 3 Jlb SasS o)l g S 3 slotal o ails e b)lik b Bl oy b (1399) e 5 (Y00
B o Jaase g lodd Jisled (bl 4y (o yiwd 03 pinS 6y ¢ SluyeMbl o bl b slaculld oS 1558 ol (,K55,5
lacudgize o Kol sl il yuimen g sloin] sladiluy )38 150 ol 81 Daas g (i il ¢ g b ¢ oL lL (o351 il
slol ) p e I3k sl sliel (68 UKD ) (pauasS g9y g i1 Sl ealite] 5 caslio (Slgime (el g M5 os o
Lad poad Sy elan] godls ) 2yl sl Bb s calpogdle it fho SaS (o)l g cunS ) elaz]
..\J)b- Jad » 04ud &_{)b u.clo.._sl LSLQ‘L’L‘") u.,l.:)l)l.a dL‘bL,ujl:B FUM) uL.\.\) (1397) M] 9 LS')‘)T ‘@b'c‘ .‘4“)9.» omg_é).a.a.,o J.J)b-
g awole oo )S buwg pdT clas] ol yiuw ;0 (lawo g Slds ) 550 58l Slolid pomen .ol H3S 51 0aiiS' G punn
g Olals Hlal Ol}:.a dgbe 3D (soke LU u.clo.o‘ sals ) ]9;’.'>u Jlaolas s g o slacl & sl Ol (1396) s 5o
S elaia] gladils) )5 bk

Llg, oS sl s (2022) o) Ken g bgwle by cloin] slaailn, LUl 0,5 aad p 135,50 53l cla Sty b
w5 g (658 1B g ol by Candy p Jlowd SlaShy b oomes 20 5 aab p ite 2B eletall
Sy Slge g GleMbl cuas o sloisl ol )»b Cod s dlwy 5l culsy 50l JlE SO cwlis 5 (s slgire «leMb
sl ; Jows pali o a8 b lis (2021) 5, 9 lgdgSgw bw o clan! claails ) ) clanlld by, oy )b )13
) g 5h5lw plpogde 5,35 o sl 598 HEALS JLid L5 dab g Miwd 3390 SV gamme 5 akip Aol elais
o] oy p ol S e K8 elabasly 35 Sl 4 dnels (gX5g0345 g A b e (T cloin] anols (cXgu345
S o eloial Jolss o6,y o a5 ol (L5 (2020) 7 Bgolo g op 90 baw g5 sloin] slaails ) 5 Jliowd 2b)lik liiss
Healod) by conmsg eloinl g (Sojd Calle ((dgon (5, izmen g pl Stwit] Clxio gy lgie Ol
seboinl gl 13 L)l L8 Lab g w5l elnlld Ly, ol )3 aass (e dlesel BB 38,50 ] bl Glrin
O by al p dlisie Gls gy 4 BUSS Gyne (opSamena’ claan]d n  Sea gy g oloinl (pasis slaads )l
@8 lge s as S cla Sh b il slein] galu, & ol oledl LB pummen (2000 Aedys o isla) b
ool 1SS ollas o plos] Slalllae 3l atwls p psls

1. Tong

2. Lee & Watkins

3. Dey, Yen & Samuel,
4 Haubl & Trifts



Quarterly Journal of Advertising and sales management D938 9 Clisld Cu pte sals dolilad
Vol 5, No 2, JUN-SEP, 2024 , (1-21) (12111403, ks (18 1ly) 2 o et Sopg

(2022) 5150 5 gmsle (o 5 (2022) 05 Sigiguuizn (sasicia Jio 1 S5

* & e &
o9 B by y
Jboy ko Hlade :Z aiges p N ¢g kol dmols poe IN Ll Gl diges lgic 4 Bolas < jgo 4 gl 51,85 385 (1,865 Jge 8 ;I onlisul
axoly > o ol 184S (o331 ao > 1] famels )3 Dg390 o Cand o [Pt 1.96 il 0015 95 liebsl paws 53 48" 3,55kl sy
sl jlome sl Jlade 1 5 (0 =1-P) ain
2

Z°pq
2
n= d

1|2°
1+ — Eq—
Nl d
3 oo i 5 82 sl 593 ¢ s 358 55k ol 5 3 a3 el Ve 565 169 ol o gy 5 Lismas oS
9 JW 18624 11y 09,5 (el 16527 (Jol8 5l a8 s 09,5 (el aiges 313l 51 185 171 piomeds .ol (65855 Moasss (gl 5,5 18

JL»J 55 L;l)b).éjzz 9JL~41 550 @‘“"’9)? L;l)])).&j77 ‘JL.: 3040 Oﬁ‘f@"%; dl)b).b.}78 ‘JL.: 25529 w@»og)f L;I)b,:s25
s Jalio 15 158 55 y5w0 aiged 28l 5l 485 242 a5l 350 Canin (s 15 9T g 5 Comin slyls 903 3,31 51,5 303 plpogMe .l Y 4

Jas 55,8 48 gol5l Jad a5 34 Ggel yiild 165 178 gd xie)S 155 88 ¢ pogas 1ie)8 185 33 cgmmitily aiged sl 5l 4a 19 i cunsg bld
Wilo _mlio 5l GILulS oy > wawl o odlitul Slise g (IS 59y 93 5| Limgh cpl 55 odly ()9l3,5 (gl Wiled,S 515 pluo |y 355
sizeo oMbl S «eloin] ols) 50 sloyasli 5 b pito ol (paizmod ¢ 5uiod Sl paats 5 43 (slil )3 dinabo dnalis dalis

S s (g dlaie] BB eloizl Calie (S5 Clin (udgan (5)55 ()i b I35 313 Wloxiio I by (b Cumdy s
&y (2022) o)ylSan 5 Iosusle il 5 (2022) oS Sighguaiso) dslishun s ) 555 oo i 5 sl 0b o3litl (33,5 L 5 elazall b Ly, ot
Colle 5 (lidgen )55 (455 10)elorn] Jols 368 5T g 0jls 13 L oad (Sl o5 dolidian y 511457 tme (] & sl 5 oalital modls (5513,8
S ool Cundy s par Slgme (455 ) L plS o (slaal 18 L) 501550 aass el i (455 3) L oS o (sloza]

SleMbl (5913,5 (sly: (4255 2) b pliS o 2y 5 02 g 138 5 513l lomio 1 ol g (155 3) L oSy o9 sloel LB ¢ o3 Conlline s,
1 s ledio dslids y 5,5 (et y> yoleie 3] 03litl b g o plulis podge b basye Jelge il o il a5 51 odlitul by g .05 plaG)
A alyyy Sledbl 6555 4 o 2ls) 9 5kiel e 3l o

gy W5l bl (tomi (sl izren sl o odlital gl 5 Ladaly dlil dlox 5l aslul 5 laasiie ksl dalitus y 25, Gloxies (sl
Jdos s el sl ] Gollas b 5L a5 05,5 dule 0.852 ply o W] 5o dslitin py 30 w5 b aS ime o) 4 ol 0 03]
ColsS” (sloygail Sl ole oo plosl 51 S g b o0l (il (slaosls 5 Jlo b (25 (g2 St B el B9 )S5alsS (ygail Sl 1zl Lol



hole o (gl odly slaws 48w aseie (KMO=0.937) (¢S ai505 coliS 905 5l ookl b &S ine o) 4 o odlistl <)y ¢ (6 puSdiged

A5 2l s e e abasly (613 ime g b a3y b piio o dladly oy 40 CIL 905l 5] piomen A Calie

ub')bsKMOQ”Lwébe)a 1 J,.\é

iy o905 KMO Lyas L
12485.722 55 &S oylel 937
1275 o] s
.000 &b xe g

4 (45 b 09el) Yl 5,509y o Jobs o5 (jlel 39y olsie 4 SEM LV gkl e¥sleo Jao 5l ol b plosl ) ey
loges b 81yl Lol Limgh opl slbcadglone oy yiage b 41315, SMART-PLS 3 SPSS s el Jl58la 5 b 31 St oo
dolidus y SYlgus 4y Lale slaguoly (0> (yimgsy (b pbxil (galae > &y leds (655 aoms cdolidin gl oolatl s &y (Bl 58

ol ) ol 4 lS prasd Sl pas g dolidinyy (o iu (392 3k ) > &

o3 sbasl
J2o Sl yiia slxe Blyol g iSke 2 Jgaa
ok culs, | by, | paass | slael B | W, | wsaal Jole
2.5650 2.4440 2.4950 2.0992 2.2742 2.0550 oSl
1.19346 .80488 .81032 .85540 .83877 .92824 iz Bl il
1.00 1.00 1.00 1.00 1.00 1.00 S
5.00 5.00 5.00 5.00 5.00 5.00 O ki
3.0000 2.5000 2.5000 2.0000 2.3333 2.0000 $leo
-722 080 -.091 280 102 -580 Sl
.268 314 177 572 .540 488 S hlS

oaass 2109 slael el 2/27 o)ldy e 2/055 15,5 1ad [asls 4 o8l mel WSShe ad o L 2 Jgis (slaal

Je W i Swogi o o,l] 3 Joua

Culie Canlia o CadsS )

s o3 bgen | GGy | SRR Jete

3.0570 2.6775 2.1900 2.9125 2.8019 2.2835 3.148 oSle

.91873 1.09993 .89784 95359 94919 .89997 .9567 o 8yl
1.00 1.00 1.00 1.00 1.00 1.00 1.0 u))mf
5.00 5.00 5.00 5.00 5.00 5.00 5.0 O3 i

3.0000 2.8333 2.0000 3.0000 3.0000 2.2000 3.000 Sl
-.084 -.466 144 -.203 -.205 -.010 -.080 N>
125 .249 .687 -.160 -.054 484 -.106 L;Auuf

3.05 (sloxl colie 3/14 hp calis) (adld & bgye o 4 313 Gl (uSike &5 s o (Lt 3 Jpi sloaiily
e 2119 Ligon (5,55 52128 Lslansl Jelo 2,67 Sopd culies 2/80 Sl caisS 2091 sy (elgiono

1. Structural Equation Model
2. Confirmatory Approach



Quarterly Journal of Advertising and sales management

Vol 5, No 2, JUN-SEP, 2024 , (1-21)

U9y 5 Clild Cy o sols dolilad
(12101403, s {18 L) 2 oo Sags

oty slaodl (9 Jloyi (58 (s lyt Byians] B9)SsalsS (903l 5l Limagy cnl 53 iRl sl yite g Jloy s

2 390 S pite (339 Jbo i3 (99051 4 Jgaa

x| 8o e g | ggoil ool | diges e i
s oy .000c 0.172 400 b
s Jloy .000c 0.127 400 Sy
s Jloy .000c 0.110 400 slazel LB
s Jloy .000c 0.087 400 e
s Jloy .056¢ 0.044 400 Loy,
s oy .000c 0.187 400 ob
s Joy .000c 0.141 400 ok euls)
s Jloy .000c 0.079 400 el Jolss
s Jloy .000c 0.143 400 Ml cuaS
s Jloy 000¢ 0.144 400 Sy Slyme
s iy 000¢ 0.111 400 hgen ()5S
s oy .000c 0.145 400 Sojd clis
s Jloy .000c 0.087 400 welonl colis

Cawl 00 oalétu!

23§ 3 Byt o5 S o 1 .o | 0105 30 51 5ta8 oyt olod (sl y90] s )bolins s 4 S (sloaily poles

g o ol (5 yiel)bl (glo by jl Wlus )8 (w)p g Girgdy Sl yeiie Laly) (ow)p gl (alple A8 (0 g9y Jloy
daly (o s Sl o | (Sitonn o a3l 5 aodls @i 392 6yl )bl Jd 4 imgh el 53 ptaghs slapasls o by,
ol 045 oolaiwl yimgh Lol (sl pusio oy
g3 Jaa (st (o (Siumod 5 Jgso

Gl | Clle | G | gbow | cds | Lbs | cs HE e .
' - Ol Lylsy et KEPE RWE] ol
ol | Sopd | lpen | ey | Ol | elast | gloe ” sel | s
1 1yl
EE
1 | aa0% | 315** |a=lls
1 | esse | 472t | 3790t | aem
1 | &s0** | s57%* | szo% | azort | ol
1 | se7*t | 2ot | 201%% | 2sett | a7att | e
(=¥
1| 292 | 320%* | 273** | 211%* | 218** | 19a** =
Jur
Ldas
1 | .354%* | 355* | s55%e | 4amet | 333%% | 474 | 2m3* |
ey
Y
1 |.saset | 434t | 3587 | 432% | 503%* | 354%% | 3mt | ameet | T
[
1 | ses*s | s00%* | assee | 373+~ | a30%* | 418+ | 324%* | 333% | a0se | <7
o o
P 53
1| 4s3%* | 410%* | saz** | 282%* | 302°° | s04** | 475% | 4sact | a1t | 31ert | Y7
Lsligas
1 | 4gae | 353** | 369** | 2m9*+ | 302** | 43s** | ses*e | 395%+ | 3me** | 3a7%* | 2m0** :"T
1 660°* | as4e | as0** | 471°+ | 362°* | .407** | 430" | 543%* | 481+ | 380%* | 291 | a2u1ee | 5T




sleinl diluy 53 oS JUis ol 3l W 3wl g o )ldy ol gl Clrins g )38 50 ol 3l S S5hg b awyp 10Ul yaai g0 &)l 2yl g ols) (sigeduw

Sy gme st CoMe g do)d 5 paw 43 (oI5 dme i CodMe o yd 10 maw 1> 6yl sxe osimd (jLis # oMo 5g3 Jgd>
Gl Mo > K s o

Cowl 2o )3 1505 1168 Sined ol (60 dme paw g (Lt G U o oy dlae] aS) &S sad oo (L3 S i (slaaisly
sl gy (Sl pite Jlaline (Stusor ;L5 oS

o Sy jan 55 0/509 clanl 1) bulgy p Joiu o (ol yuiio 156 dcgomme 0l 03l i5lp Jdo 4 an g5 bz Jse (505l
sy w9 07192 b s cuns 5 0241 (pgleel 5 0/225 pl Sl 1) dio 5l cols , 07299 & 5 125 07325
<l 0/162

g5 Jae 3,yIuibiw] Ggaw Sy cul s 2 UG



Quarterly Journal of Advertising and sales management g g Gliald Cu e ol aclibad
Vol 5, No 2, JUN-SEP, 2024 , (1-21) (1-21)1403. s (18 ly) 2 o)lassc Soyp0

‘ =t : ‘

War Cumady o i
wnse . Ve S e—
- = -A'" T e
T -l.'us 12 L e
BN ="
T e \‘\‘» A S
I pewe
‘ —4dTe_
| b e '
am
———e O =
ot dlaial .’«\\\ /
| oy - e / i
- -
L S ol R} - ,/
- “\ P&
1820 /// > —
v e BTN
—_ ,-"' — ~
Alre s “‘-\___\ s mt j—
250 -._/ N PR
= y o
RS ) b i
ol N
~ ™
.
~
~
N
pilaied 1o bady yam SN
o \\‘
walaisl cuulie

oiRg3 Joo T-Value yalie 3 S

e o €38 g alplty sl g 75 (s lsine s 3 1196 J 5 osle] yolie 55T 45 amsio olti 3 S (slaal

Joo gyl iy
[5en il 9 2l 9,5 SWT Hlre aw gl 6 Jgoe
25l il ly (el | (o5 5 (bl g | EligyS (W u o s
(AVE>0.5) (cr>07) (Alpha>0.7) 7
0.583 0.847 0.759 01 ) LS
0.617 0.890 0.846 olazs! Lol
0.698 0.920 0.892 elazs] clis
0.848 0.944 0.910 i Calia
0.790 0.919 0.867 Pl lsy] dmio 5l cols,
0.479 0.899 0.874 oslansl 18 Ly,
0.761 0.905 0.843 oo slazel 6
0.766 0.868 0.697 eI
0.622 0.866 0.792 &y (Slsie
0.685 0.916 0.885 Shdgen 3,55
0.581 0.805 0.635 63y s
1.000 1.000 1.000 by Cundy
0.744 0.921 0.885 oMbl i

10



8 dbgeye ol > (Sen AVE g (g0 (5)55l) (oo 5 bl ¢ligyS Wl slael aSil ay drgi L 6 Jguo (sloaiily (ol
slasiw 1 Sy (ole )b cpiomen 0, AU ) Gisgh Jde ()Sen 29y 9 (obl Cundg (9 cwlio g5 o wtilais S
ol cuslio gl (il L5 a5 canl o 0391 7 Jgan il slojle (als) 5 (bl (swyp S LiRoR

25w 2 lapiie Jole gla)l 7 Jgua
hole b Jlgw 0 ) o
0.857 45 (o ol B 1) 298 o0 (Byme (puiBglits]) S 80 28] lawgs &' (Y gazme e b 2iSe S 1 5
0.894 05 o B |y Jyamo (pudisling]) 8,86 08 S b (bl Jlan ol 2 b
0,685 0,8 S (g)doro 4l cod )50 olo dw U lad jld) a0 Jlois! e 4 b 3
' (555 Uias A5Le)Sasly (puatglinl) 35 30 oy cas
0.795 TS e dros 0500 4 1) pl Syl (gg)amio Ky i 43 b
000.8 455 (o ) Pl 4 arogi pl Sl (gm)aio o B2k 1) O)S Oliee 2 U

0.859 )b aliolo sy elois! aSud (judalan) 5 565,80 S WS o wlus! e 4 b

35 dlesel 8
0.894 Sl slazel BB elanl aSis A5 500,8 6 S o olus! im0 a2 b o &

0| || N |b

0.863 Sl oSy Lelanl aSed 35,865,318 o obes] s 40 b
0.83

Sl o o0l e sloma] 4l J3S,50,8 (S 0 o olas] ige 4 b

O

0779 oy oo a3 gd a5 (63,50 3y90 y0 elainl aSd (o I8 5008 S WS o wlus] lise a2 U 10
' TS o ) ledsl sl g 0 S
076 i e 55 Sl i (i) Plen] 5.0 6 005 S 05 o ol e |
' Sl

06 oS 5l o3 3y90 )3 g drgin b0 o o a1y eleinl aSs IS ,3638 6 e a2 b 19
651 i

C.uus.)t_iiwwwm]gg@&bwbl)ﬁ"gw‘w)I.’\f)ﬁjl}’))ék_i._{l.gol)‘.:.n‘\%l;

0.691 13
PRV

0.399 Sl oo o3l g (ommb 3,8 S elain] a8l )08 1303 8 G S oo olue] e 42 b 14

0.773 Sl oo (eloin] aSi IS ,565,8 S (gam Gy sliled Blide )lie0 4> U 15

0778 )38 o ()53 ()i b JUIS 5 (puctgliin]) elata] b 3830 5,8 K 31 liae a2 b 16
' S8 o adllan b g oanlio | ol Comy

- , AT A slol Jolss
0729 LedMe 48 las g0 3 (U puidglhiin]) elaznl (glo 4 )3 )38 36 5,31 08 o (ulas] ljee o 17
' S5)b LaBT 5 Ll s 550k 4

0.635 b 4elijgy S5 53 (puabglanl) olonn] aSd IS 15138 3590 ) aillae 5108 o ulus] lie a2 U 18
' Sals o cdiinn aloe

074 dye ooty OMlasd 3y Gl Jlogy elaz 4 135,560,838 08 oo el 3o 2 b 19
' Sogd (oo S

0.768 Sl awdshy (gypls GlBMo clain] 4 H38,560,8 b wy )b Cavgd lime 4> b 20

0546 S (oo Chuolie A8 o oLl By (juSglinl) eloal aSd IS 136 38 el e 42 U 21

0.759 Sl Ol clanl aus I8 565,8 6 0 o wlas! e a0 b 22

ol comsg (plShais) gy Jro) solosa 4 domio Sl oolisnl plSie 13S0 1S& e 4> b
1 Frisirls plome plesldbnl col o cul gy Al SGipl e Candy Tl 035 408 23
(o950 58 plosil 4 s oS
0.885 Sl JolS’ by 1S oo o3lizl &5 elein] oS}l ljpe 4o b 24

RSN

0.897 o) by 28 o oaliul & sl 45 jl 365 sl &y G e 45 b 25




Quarterly Journal of Advertising and sales management D938 9 Clisld Cu pte sals dolilad
Vol 5, No 2, JUN-SEP, 2024, (1-21) (1-21)1403. s (18 (ilo) 2 ojbessc Sop9

0.884 Syl cols) S (o odliiwl &S elaial aSud j liae d Bogs (3 g loj 4 a g5 b 26

0.822 05 o Jols st o 53 88 (] Slias] gma) ool Slits) dmto sl plu b oo 45 b 27

Syl 4 cdlas Las! plo b ol gadge SO L alal) jo diud &5 ol Shais] dontun (o 30 4 U .
0.78 Ny 28 Ol Cundy
S5 o

0778 o Shusl e Lael plo bl 0gs slo HUles o b &jlos citund oS ol Sliwiy] dmis )3 (500 4 b 29
' Sy lis

0.791 S, Glisebl 363 (gla s 4 3bj ol ol €l s 4 s e 22 b 30 Sl jl cols,

38 550 ol 3l
0.756 Sl laebl 353 (gla oy ) @ g Fwly €8l 4 G e 4 U 31

0.819 o C8lyd wled (o oS eob0e 4 Cons JolS Gledbl diws a5 ol Sliny] aio )3 500 42 U 1
' FEWLY

0.87 o by alsd o i egdge 4 Cund (e SleMbl dud & ol S| doxiio 3 e 42 b 13
' pEWLY SleMb| cuas

0.892 Cal)d wuplgd (0 a5 cadse 4 Cund gBge 4 GledMbl biws oS ol Sliniy] amas )3 50 4> b 34
' S8 o

0.868 0 8l Waled o dS cadge dy Cand (8B OleMbl s & ol Shiiy] doxio ) e 4 b 35
' PRV

0.809 o 93 (1ges gl olid Jio) s s (slgizme (gol> Astad &S ol Stiais] doio )3 (ljse 42 b 36 Srar g
' S,

0.87 Sabl o (DY (6 pay gl (o> it &S ol Sliuis] dxitio )0 e 4 b 37

0.839 5,\9.)13 )L) Oi 4 JMLG‘,L;BK & L5|9;‘>m dsbw&fd])fwlw)a ul)‘meb 1 38

S ors o e iy 1 3 5 i) el i 5553 5 o e § |
. S oo S8

0798 O3 b 0)J35 o STysl 4y &5 llae (pucsglin]) eloin] aSd S35 536 3,8 0.8 0 S8 50 2 b 40
' )b cilas s sl

Lo i i s g o] i 2 o (it Aleal S0 005 05 o S oo B || e
' S5 0 )8,

0.857 Jio st e ] domis 13 oS (uisglinl) olaiz] 4508 IS 180 2,8 05 o0 S8 3o 2 0

e B n 9 o e > o (i) o oS5 SIS0 08 5 o S8 olse i 6 | 43
SCunloss

0.789

0917 o it e ol doiuo ;3 & (publiss) olosn] &S IS 36 5,5 A8 o S8 lie a2 b 4
Sl (utd )l

0.933 wlejope ‘MWOTW)AJ(FJ%I)L;;L@}IM)IK,;\: 0,8 4GS 0 S8 e x> b 45 S8 Cunlis
' S,

0913 5 5] s e o] dochio )3 &S (putiglisy]) elotn] 5 IS 186 3,5 08 oo S8 liee 42 U 46
' Sl Olis (S

0828 Pyl 3)0 it gyl doiio 13 o (puglits) seloin) S IS5 58 ST (o0 S8 i a2 b 47
' Sl Ql)ig,b

0871 320 3)90 st guie ol amiio )3 o (pudglisl) elota 4 138556 58 S (o S8 lie 42 b 48
' Sl ()%

0.835 Jo 313l gt g ] domio )3 &S (udglingl) slazal 4S5 IS 130 2,8 48 (0 S8 (o0 42 b 49 ol colis
' 53, (93Lj (15)8)9ye b oS

oo Do 2190 s g i 3 (il olo) .5 S50 18 o S5 ol |
' Sl 5,50

0.789 bsgs gt guie o] dxiio )3 o (pudslinl) selozr] 4 IS )50 58 1S (o0 S8 lie a2 U 51
' D50 Culex o0

12



ol Jao loaomin shjlu 2ly) 5 bl ;S0LiS o sin 0/4 (VL (Sen i Jole sloyl 7 g2 sloaily ololyy

S¥ Byd e 8 Jgur

&
cots | cuniy | | 8 | e | wat | 0| e, | atogcas, | cus | cuis | s | geess |
atlbt | gl | g | b g | aas ol | el Sy oS | el | el | saBE -
ot

Ry

0763 e

e

0786 0302 el e
0B | 0363 | DABS | et i
B8 | 0661 | 0287 | 0400 | olbedic

feds

00 w303 | 0407 | maex | oom e

pllasd

0.682 0326 001 | 0552 | 0567 | 063 s

Sz S

a1 | osi 0209 0357 | 038 | o34 | oew -

s

| esr | s 0184 o280 | 0213 | e2ss | osmo e

= | 15 - - . -

are | | asm | oses 0462 0308 | 0507 | BSS0 | 0465 | el
e | was | WU owT | oeu 0228 0501 | 0468 | 0543 | 0491 | e

et | aate | ez | 0| oae | o 0219 0346 | 0201 | 0481 | 0ag | ises

Lo | ot | asos | eses | 37| pam | osm 084 37 | 0420 | B350 | 03M | gheces,
06 | o3so |oass | oae [ oseo | B | asss | oams 0438 D360 | 0471 | 0535 | DSD | elsless

oS sl Jo5 BB o 3 (B9 151y (2lgy oo Lt laojl s b ojls (ol ey duglio 3 1) Stale s ls b ojlu S ]y i 8 S (sloazily

3 s B 5Ty (olsy Jie Sy 0 500 ol & 48l Jae 3 5 slboil 5 e o o (STl ol ) i el o il (sSile ol
2 st (SNSTy 8l ol st plo b dunlis > olady yoito Ko oo (ol b A1l s 395 s olhe | ol b > gysie Sas) oS
oSke Joso 5l SHY 9 b8 L’)yoﬂ e dew oo (gl )by oY s wsuis oy, o QT CaS len U ad bazs b ods clapdiosali s o

ol 03519 Jgin 53 yuolie sl 45 ol o 43,5 i sy clopwite (xSl ) o gyl il ly

G5 Jo 3l (195w (S ,lr0 9 Jgu

sanldn Hlaie o
A ) Jad LB 3900w [E3ES
X
casbio 52 0/063 0108 5 s SRMR!
(Hu & Bentler, 1999)
. 0/95 ;I o8
cowlio 33l 0/42 ) d-uLs
o (Henseler et al, 2015)
. 0/95 } jies
cawlio 35 0/68 2 d-G1
N (Henseler et al, 2015)
. 0/95 ;I yze8
caolio 455 0/76 ) d-G2
N (Henseler et al, 2015)
1/96 ;) .
Canlio 45l . Iy Chi-
o 16.09 (Hu & Bentler, 1999) -equare

1. Standardized Root Mean Square Residual



Quarterly Journal of Advertising and sales management D938 9 Clisld Cu pte sals dolilad
Vol 5, No 2, JUN-SEP, 2024, (1-21) (1-21)1403. s (18 (ilo) 2 ojbessc Sop9

0/688 0725 3 yutes NFIL

' i (Bonett & Bentler, 1999)

celia il 0/480 0725 jl i GOF?
(Bonett & Bentler, 1999)

Gl o (oyglmen (claodls cosel ity pdlie 4 dngi b sy o i |y Limes Jde hilp sl edls 9 Joss claassl
Slazel 3550 5 ST BB« yimgsy Jao )50 5l Jmols @l cdoncs )3 5 35,05)55 1 p3Y (55l 9 ColdS 5l oy (sl pite (S0l

o3l 5059,5 sojlus )3 Jdo (drsiun €598 Car (Y jusS—ygiw]) QF oylel Jlado 5l (imosy ol )3 e (st el (g )2

) 045

SR 5 Gyl S (gl 8l 3l 10 Jgoa

Curdy oS Oyl Jlame L yaiio

bogie 0.176 olb Sy yaass
bwgie 0.186 el S ] aomio 1 ol
bwgie 0.225 sleizl 13 by,
bwgie 0.170 s Slaisl L
bwgie 0.211 PR

i 0.088 Sy o
bugie 0.167 ol Cundg

el /167 S cony el s 01088 o) o /211 33,5 3a5 07170 o590 slis] b5 01225 _elasal 15 L,
ol ol cpl gl i cuwls saimd Lis polie (pl 39 (565 5 lawgio oS

1. Normed Fit Index
2. Good of fit
3. Stone-Geisser

14



Lelosnl il 55 0aiS JLos 5,8 b 3 b g (oylidy sy gl Slio 5,138 150 31,31 clay Sg 18l awy e 2e0b] poiyon &)1 madlpl 9 L) (cpodsns

.~ o \ :
e I IR N AR e e w -

2 3,1l g oleo! 1 (g 8 Lo Y 3lne g 4 JSUS

613 Uzo el g bl 1 (g U oo Y 3lne gl .5 IS0

oARgn Ol i aods 11 Jgs

613 Uzo el po 3! gl g Wy aiie Jikano puiio




Quarterly Journal of Advertising and sales management o9y 9 Glld Co e cole dolilad

Vol 5, No 2, JUN-SEP, 2024 , (1-21) (12101403 it (18 4Le) 2 oo Soygs
45 6.91 0381 sy b ok e !
» 0/165 -0/011 Sy s dlazsl L8 2
% 1.52 0/101 EHERWE 033 )3 aasS 3
4 2.58 01165 b b JERRIINN 4
430 6.002 0/324 oo el L5 ibgan 5,5 5
4 6.548 0/331 odd S jd Laass hdgen 3,55 6
2L 837 0/385 sleazllp by, skdgen ) 7
N 1.12 0/074 oo Slazs] L5 e ol 8
K 0/062 0/027 ol 53 s ezl 9
24 5.18 0/228 RN K3 Colie 10
b 2.98 0/182 oo ezl L5 ozl el 1
sl 5.10 0312 1 5 s ezl el 12
45 3.42 0/181 elainll Ly, elenl culis 13
b 3.04 0/176 s Canis etz Jols 14
> 1.80 0/104 ol Suty] dmis 5l gl elozl Jol 15
5, L7 o121 o oML ot 16
b 2.01 01195 oS lty) i ) ol Sl cuis 17
b 427 0216 o Candy Sy lyee 18
26 3.20 0281 oS aeis §] ol &y Slyee 19

wa—ass Jg o) 8 (EALS Jlis w3 ad p elenllb by g g dlesel BB (o)) coi T Jguo slaaiily, (wlulyy
bzl bulg) g odd 3 (aass (g dleisl LB g (Jdgen (955 wimen ) ()l pSU 5 Mad pead Sy
WU elainld Lalgy bl )l ide 3l 09 dlazel B g 00 S0 e a5t p (Sojeb Calis cplp ogdle )ls cute L3
Cuto iU sloinl 1,8 balgy s S (aw 56 o dleiel B cloinl culis aS wiad o lis )50 glasl )b cute
S e 25 e 3 Pl i) ko ) ol 1 Jy s St 185 oloyr Caniidg g 35 (selazl ol 3
Cmd gy G Slgome cplpogdle )y cute 13U ol Sk ) doio 5l Colis ) 1 92,105 o 130 (b Cuns g Sl

D) site U plSlisl aio jlegls) 5 b

S 5 Ao
b g ouiS Jlis sl w5 sa B g ()l o gl Do 5 JI5,50 23l (la Shag b g g0 b Slgl Ban
33l solBas 5l Slie al Slwn) eloisl aSd 3 oyl w5 aad a8 sl Lis Liagh mulbs ool ol Sliws] clos]
&S Caw | (Blg 1 3 L8, (gl o9 0liiS S i (o Jaa e S %;MB)QAQ)LQLQ.MIA;‘,A}QJ):)IK);;U
16



(e 5 Bgy399) 2019 ¢ 05 5 ) (2019 5 5 5) {2019 sl g oas plol (sl gy )3 s ]
I $le 01 plos (sl imgly Billao S JUod 81 23 b izren A sl 55 42020 (S 5 IsS5) 2020
Sl WlalST asl s 25 1> by owon 5 (B b, eyitg CankeS S0 iy b ol | g eceadls  al5T o imd sl i
s Loy, a8 ol oLt )50 ol ool )i ,51 o3l clon] claailun, )b 5l olas 4 glad ob,lib ( S ySIl alis
(2019 s 55T) slostimgs b b s ol &8 cunl 3o (oloazal gladilis) 5 )l (5,55 5 )5 dab 55 (sloz]
buly) a2 51 .l gan {2020 (iS5 155 5) (2020 (ySan 5 B9)399) (2019 ¢ 5 5 5)) (2019 055 (5)
s o 3 331 68 ol il 33 5 tatily L) S Lol (1S doo 5 0 g5 onliin (e 5 baih | (ySmn eloill g
SIS STl a0 |y g Lisls g ledlbl g a8 5, byl 5hSa5 b oy g 13 350
33l ey bl 48 |t | 136 31 elotnl slaila )3 ool s duad 505 Llebgon LS5 45 0l lis gl ywizxan
R i g ey el aliie o (355 L oldl g amd o ) alin el Sl 4 Cons VL 25 L a5 alis
latel Cublb o g5 o 45 s | IS5 31,31 (39, slasel BB (gl e dizeh o edgan 15,55 A8 0 )5 bl
5 ool b aal3l 5 (2020 (ylSen 5 ()laoY) ol o it g (dble (St dly (2020 (iS5 1550 ) oES Lo
(S 9l 5w ) 398 slonl slaails ) 3 Y gaze 5l GBS Gile aslite can (slolld 5 (o 9o da
ol NS 31 elatn] sty 15 (2019 (oS 5 o)) Lelainllp Llgy 2 Saeb canlies 45 o lis gl ol pegdle (2020
OSes Jle (6,all s Lol il basye jliel b (058 Colie o ST S8 (eloiall )b Laily) ol 4 Slg5 o
L 0sd o (slonr] culin jlle Ll slaal gladils) 5 (58 colie )55 Sole 4 0dls b )sglls Lol Ban ol
S o Lelein! slagul sl s b5 b 4 it yloly o YU sleie] o g5b by Lalg) 0 eleis] canlion a5
Cowl Ao 3LS
Sbalo ;) p» SVgaze b5 & Cond G5 cblse Gl 4 e Jions b (308 Qb5 a5 b lis oo gl
DN 9 e Sy (eloinl Culia (gpa s g le Mol CudsS (eloaia] Jolai iulj8l dige) 9 25 dalgs eloa]
S (g5 (slayluin b 3Lkl g S5l g sl 1y el w08 g0 slocel o olaal ol A als Ldgon
y GBS s elanl slaalo ; p» olanl Jols cg) opl 50l anlgd 5w o Toad dbml o] (cla el g dnols bow o
2 cawlin (5 par lgome § CudSh OleMbl @) a8 )8 oa b b3S algs (LS b L (58 il 9> Ly, sl 4 3295
(2021 o 5 ) 25 o ]y el ol g o0 oo WS (ol )3 s ()l ol 4 il o olaz] (sloasid
Jolo (uBglats) 1S 30 3,8 0 33 paass g (pg: dlaisl JB sy oo s & ol pl 3 S dag b (IS 5k @
oLl o b g Cuoed ¢ Jgua 0 395 CudeS (yoomen (6503 Jolge g Coms WS JUid )5 88 ) 95 381 329l T 53 (ee
5o (65503 3)lga 9 )15 (392 sloel BB 2 (686 (58 Cenllin ol ogMe w1538 181 s ] g me (So3ib
M LS gl (pizmen )l 36 (g dlesel BB (59 paaZS 5 ) )28 e (slotrl Colia ((Jdgen (5,
Olgise 45 23,5 i lizke Jolge )3 £d90 ol il g 8L Jhe pl Shuis] dio jlculis) p atulys (slatal ol oS
OleMbl CudS (et 5 dxbio slgime )0 1) plS i) axio jlcols ) a5 5,8 o)1 lpl (gl drels (392 Siad 92 4
bl o ) cols ) opl sloin] Jola b laad )lgh od b b Igioee 5 leMbl Cuts o (ool St ) dxis 51 9 Cunn s
29l (3550 g (loal (e9d90 puin Chbw )3 (allas 3)90 53 3Ll g 598 9 by Cumdg Sl rimen ) dbxl
Candg g Slgiees QU 4 (oole 5 (6)95 Allas 3929 o S g oo cplpli ol @Sl lglusl (p (eloil Jalos 5 Ll
A8l B5e b

S K F3oAY)

RRURIRIWeS I KUV JU [ TS PSSO



Quarterly Journal of Advertising and sales management D938 9 Clisld Cu pte sals dolilad
Vol 5, No 2, JUN-SEP, 2024, (1-21) (1-21)1403. s (18 (ilo) 2 ojbessc Sop9

elazlld balsy 5 518 Cob 33 Sl 3 (6)gld 9 s par Jolos (oyp b (elaia] laaSid ol pse .
WSS9 Ol

h sleinl sasud (1)l 55 )8y e g sloial 18 Laily) 5o )3 (litisly) Jelge (g Ludiily) (laioce -
A GRSl s 3 1) )8y e g sleaal 1) Ly 9 A8 (g

g gy (393 9 plolid (elain] (aSud plble (el bulg) sbol Jelge .

Sl o Sl s ] 4 425 5 225 3 gt 3,55 ppdgn &y elainl laaid o IS U0
Do oo gy 3,8l 5 Hl35 50 o3I o

o529 429 (hdger (0N & i Fge (slaall)b Luly) sbul Jlis & o (slaia] (sl aSid 5,30 o8 .
Dyl e Sl elaiallp balg) pr (Ldgen (12,55 15 il awily

Al elenlhd baly) piie pr (So58 Coplin ) WS da g (S3d conlie 4 (sloin] (gla oS5 135,56 0131 -
Syl Cuse

Sl 4y gy 33l e g yiao (eloiall)d Luly) g it slotel (o dbml (gl (loial a8 IS 30 5l 4 -
)l cute Pl eloiald balg) 5 (392 sbosel B (sloial Conlia 1) WS ar g ol

12365 Lass yiba b (el WS oo Called s g Lol jg> 2 45 elais] lndSd LIS 36 o3l &, .
orionn 3 gy O3l odd Sp> jaasd y elen] Culia 1) ilS dag h elon] culis 4 5y 08 (bl
S e g

O diwd (Baa b sll gl 363 g0 3481 0 b Curs g ool Jid 4 &S elain] a8 50 ol 8l ]
s e Sl b Candy p gpar Sy g slol Jols 15 WS dagi (olaa] Jolsi g (g (glgime

a> g5 CutS b ledMbl &l)] ) st & 35 gy 31,8l Cols ) sbul Jlis 4 &S cloin] slaasis (138,50 o8 =
s Cato 31 Sl p SleMb] a1y S

cww lo (g pas slgiore &l aina 365 5y 31,8 Cols  obul Jlis 4 & clais] slrass S 50 ol,8l ]
Ol cute Jl )l colo) p gpar ggime |pj 1S a2y

29 plol job (S5 eloa] glaaSid 3 ik nl -

drol> ¢ yliadlw ¢ (Ulgz g ) oails U5 coniiild Jlo ylgin poye calise (sl piid )0 1iome Ciyguo iy oy .
D9 plxil 008 5 (o559

>hb Giagh oal edel Cuws 4 gl bl 9y 9 S 30 8131 ey ()18 3B Sl (sl (sloia] slaass .
S ol 38l ]y gy g )18 W50 01,81 g W36l Wlen B 2,5

81 sla S 529 58 LT 093 pasiio B 25 dunlio ot b gl 9 30y plosl o cilies (slod) 5> (g ol -
)b (ol dy elazal Wl ;o 01 Jlin ol b 5 saB g () o Lol Slxio 5,135,536

&b
L dab poad Sy elan] gladls) QL)L (lacld 186 oy (1397) dogane wil 5 deg (@l (puome palie]
A97-181 7 s)90 9 ijsel (olitinols 03558 G ynn
szl goails) (e 2L ool (1399) puldllipn dye 5 s (2¥35 €500l 3 i ¢yl c0sinly
216-201 ()T (pi (plfib colicion (5535 die > Jlb SagS sla)ls g canS
eloia] slaailo) puidglin] ol 3 clo Sy (o (1399) ()T cpai LB 5 31ym 02licdgs casms ol sl (28 oo o0l LS,
wwkige g Copdo 0 (ML) Slllbe (Mol o S g pl Stis] 3 Sy Cunio 16390 dalllan 1) 4 )3 a5
SShed 45 i Gl )3 eede 635 S @D e (1392) oppll (5)S S g Lojuen o el (o8 2le ¢ o
B00-4T:0 (L9 5 5> pole) 512 S 5 (ing Cuppde 10 gy (b Cumer by 4y 2 b B S (gl

18



adlas) (T elonl (ladSis yiuw jd (Slanoy Slids > 550 38l Slolis (1396) sese (uis g Lo yhese ugle o)
612-587 (319 e (41515 o ppin (VIS 0> <8 15 pl Flinis] 45 153590

i dallln 135y Sl ()38 31 > i syl s Canlin 3 g3l Jan (1400) uailgl o obls 5 pliin! e sins ol LsgS
131295 (B7)15 s asis g (s )lasd (slosil, . elaizl o ol oty

Ajina, A.S. (2019). The perceived value of social media marketing: an empirical study of online word-of-

mouth in Saudi Arabian context. Entrep. Sustain, 6 (3), 1512-1527.

Al-Emadi, F.A., Yahia, I.B. (2020). Ordinary celebrities related criteria to harvest fame and influence on

social media. J. Res. Interact. Mark,14 (2), 195-213. https://doi.org/ 10.1108/JRIM-02-2018-0031.

Ao, L., Bansal, R., Pruthi, N., & Khaskheli, M. B. (2023). Impact of social media influencers on customer

engagement and purchase intention: A meta-analysis. Sustainability, 15(3), 2744.

Arora, A., Bansal, S., Kandpal, C., Aswani, R., Dwivedi, Y. (2019). Measuring social media influencer

index-insights from Facebook, Twitter and Instagram. J. Retail. Consum. Serv, 49, 86-101.

Ashraf, A., Hameed, I., & Saeed, S. A. (2023). How do social media influencers inspire
consumers' purchase decisions? The mediating role of parasocial relationships. International

Journal of Consumer Studies, 47(4), 1416-1433.

Audrezet, A., de Kerviler, G., & Moulard, J. G. (2018). Authenticity under threat: When social media

influencers need to go beyond self-presentation. Journal of Business Research, 117, 557-5609.

Augustine (2019). 1/5th of American consumers have made a purchase based on an influencer. Retrieved
September 9, 2021, from https://civicscience.com/1-5th-ofamerican-consumers-have-made-a-purchase-

based-on-an-influencer/.

Azami, M., Azadi, V., & Ayeneh, M. (2017). Investigating the Impact of Perceived Social Media Marketing
Activities on Consumer Purchase Intention. Sociology of Education, 2(2), 181-197. doi:

10.22034/ijes.2017.43700

Bakker, A.B. (2005). Flow among music teachers and their students: the crossover of peak experiences. J.

Vocat. Behav. 66 (1), 26-44

Bazi, S., Filieri, R., & Gorton, M. (2023). Social media content aesthetic quality and customer
engagement: The mediating role of entertainment and impacts on brand love and loyalty. Journal

of Business Research, 160, 113778.

Bessarab, A., Mitchuk, O., Baranetska, A., Kodatska, N., Kvasnytsia, O., & Mykytiv, G. (2021). Social
networks as a phenomenon of the information society. Journal of Optimization in Industrial Engineering,

14(Special Issue), 17-24.

Boerman, S. C., & Van Reijmersdal, E. A. (2020). Disclosing influencer marketing on YouTube to

children: The moderating role of para-social relationship. Frontiers in Psychology, 10(3042).

Conde, R., & Casais, B. (2023). Micro, macro and mega-influencers on instagram: The power of persuasion

via the parasocial relationship. Journal of business research, 158, 113708.

de B’erail, P., Guillon, M., Bungener, C. (2019). The relations between YouTube addiction, social anxiety
and parasocial relationships with YouTubers: a moderated-mediation model based on a cognitive-

behavioral framework. Comput. Hum. Behav, 99, 190-204.

Dey, B., Yen, D., Samuel, L. (2020). Digital consumer culture and digital acculturation. Int. J. Inf. Manag.

51, 102057

Dhingra, M., & Mudgal, R. K. (2019, March). Historical evolution of social media: An overview. In
International Conference on Advances in Engineering Science Management & Technology (ICAESMT)-

2019, Uttaranchal University, Dehradun, India.

Dwivedi, Y.K., Ismagilova, E., Hughes, D.L., Carlson, J., Filieri, R., Jacobson, J., Jain, V., Karjaluoto, H.,
Kefi, H., Krishen, A.S., Kumar, V., Rahman, M.M., Raman, R., Rauschnabel, P.A., Rowley, J., Salo, J.,
Tran, G.A., Wang, Y. (2021). Setting the future of digital and social media marketing research: perspectives

and research propositions. Int. J. Inf. Manag, 59, 102-168.

Ert, E., Fleischer, A. (2020). What do Airbnb hosts reveal by posting photographs online and how does it
affect their perceived trustworthiness? Psychol. Mark, 37 (5), 630—640. https://doi.org/10.1002/mar.21297.
Filieri, R., Acikgoz, F., Li, C., & Alguezaui, S. (2023). Influencers"‘organic” persuasion through electronic

word of mouth: A case of sincerity over brains and beauty. Psychology & Marketing, 40(2), 347-364.


https://civicscience.com/1-5th-ofamerican-consumers-have-made-a-purchase-based-on-an-influencer/
https://civicscience.com/1-5th-ofamerican-consumers-have-made-a-purchase-based-on-an-influencer/

Quarterly Journal of Advertising and sales management D938 9 Clisld Cu pte sals dolilad
Vol 5, No 2, JUN-SEP, 2024, (1-21) (1-21)1403. s (18 (ilo) 2 ojbessc Sop9

Foroughi, B., Iranmanesh, M., Nilashi, M., Ghobakhloo, M., Asadi, S., & Khoshkam, M. (2024).
Determinants of followers' purchase intentions toward brands endorsed by social media influencers:
Findings from PLS and fsQCA. Journal of Consumer Behaviour, 23(2), 888-914.

Fu, S., Xu, Y., Yan, Q. (2019). Enhancing the parasocial interaction relationship between consumers
through similarity effects in the context of social commerce. J. Strateg. Mark. 27 (2), 100-118.

Haubl, G., & Trifts, V. (2000). Consumer decision making in online shopping environments: The effects
of interactive decision aids. Marketing science, 19(1), 4-21.

John, S.P., De’Villiers, R., 2020. Elaboration of marketing communication through visual media: an
empirical analysis. J. Retailing Consum. Serv. 54, 102052.

Karimi Alawijeh, Mohammad Reza and Bakshi, Mohammad (2016). Identifying effective people in
recommended advertising in the context of online social networks (case study: Instagram network of
DigiKala Company). Information Technology Management, 9(3), 587-612.

Ki, C.W.C., Kim, Y.K. (2019). The mechanism by which social media influencers persuade consumers:
the role of consumers’ desire to mimic. Psychol. Mark, 36 (10), 905-922.
https://doi.org/10.1002/mar.21244.

Kim, J. & Kim, M. (2021). How do calorie-ending and price-ending matter in the food consumption
decision making? Int. J. Consum. Stud, https://doi.org/10.1111/ ijcs.12721. Available online 05 June 2021.
Kim, M. (2022). How can | Be as attractive as a Fitness YouTuber in the era of COVID-19? The impact
of digital attributes on flow experience, satisfaction, and behavioral intention. Journal of Retailing and
Consumer Services, 64, 102778.

Koosha, B., Rashidi, E., & Danaei, A. (2021). Modeling the effects of celebrity advertising attractiveness
on the effectiveness of brand advertising: Study social media Instagram pages. Quarterly Scientific Journal
of Audio-Visual Media, 15(37), 95-131. doi: 10.22085/javm.2021.258762.1660

Ladhari, R., Massa, E., Skandrani, H. (2020). YouTube vloggers’ popularity and influence: the roles of
homophily, emotional attachment, and expertise. J. Retail. Consum. Serv, 54, 102-127.

Lee, J. E. & B. Watkins. A. (2016). YouTube vloggers influence on consumer luxury brand perceptions
and intentions. Journal of Business Research, 69(12), 5753-60.

Lim, X.J., Radzol, A.M., Cheah, J., Wong, M. (2017). The impact of social media influencers on purchase
intention and the mediation effect of customer attitude. Asian J. Bus. Res, 7 (2), 19-36.

Lin, H.F. (2006). Understanding behavioral intention to participate in virtual communities. Cyberpsychol.
Behav. 9 (5), 540-547

Lou, C., Kim, H.K. (2019). Fancying the new rich and famous? Explicating the roles of influencer content,
credibility, and parental mediation in adolescents’ parasocial relationship, materialism, and purchase
intentions. Front. Psychol. 10, 25-67.

Lou, Ch. & Yuan, Sh., (2019), Influencer marketing: How message value and credibility affect consumer
trust of branded content on social media. Journal ofInteractive Advertising, 19(1), 58-73.

Masuda, H., Han, S. H., & Lee, J. (2022). Impacts of influencer attributes on purchase intentions in social
media influencer marketing: Mediating roles of characterizations. Technological Forecasting and Social
Change, 174, 121246.

Munnukka, J., Maity, D., Reinikainen, H., Luoma-aho, V. (2019). Thanks for watching”. The effectiveness
of YouTube vlogendorsements. Comput. Hum. Behav. 93, 226-234.

Oliver, R.L., 2000. Customer satisfaction with service. In: Swartz, T.A., lacobucci, D. (Eds.), Handbook
of Services Marketing and Management. SAGE, London, pp. 247-254

Panahandeh, A., hassagholi pour, T., Boudlaei, H., & mira, S. A. (2021). Social Media-Based Marketing
Strategies in Active Small Businesses in the Field of Tourism. New Marketing Research Journal, 11(1),
201-216. doi: 10.22108/nmrj.2020.122047.2058

Pradhan, B., Kishore, K., & Gokhale, N. (2023). Social media influencers and consumer engagement: A
review and future research agenda. International Journal of Consumer Studies, 47(6), 2130-2106.
Rakhshanizadeh, Mohammad, Fatahi Amin, Amirmohammed, Dolatzadeh, Hirad and Khalilinasr, Arash
(2019). Examining the characteristics of social media influencers on the purchase intention of users, a
case study: the clothing industry on Instagram. The third international conference on interdisciplinary
studies in management and engineering.

Salehi H, Ghamarani A, Arab H R, Golkari T. The investigation of efficiency of religious orientation model
in predicting flow experience in physical education students. JRSM 2013; 3 (6) :47-59

20



Sanz-Blas, S., Buzova, D., P"erez-Ruiz, P., 2021. Building relational worth in an online social community
through virtual structural embeddedness and relational embeddedness. Technol. Forecast. Soc. Chang,
162, 120350 https://doi.org/ 10.1016/j.techfore.2020.120350

Schouten, A.P., Janssen, L., Verspaget, M. (2020). Celebrity vs. influencer endorsements in advertising:
the role of identification, credibility, and product-endorser fit. Int. J. Advert, 39 (2), 258-281.
https://doi.org/10.1080/02650487.2019.1634898

Sokolova, K., Kefi, H. (2020). Instagram and YouTube bloggers promote it, why should | buy? How
credibility and parasocial interaction influence purchase intentions. J. Retail. Consum. Serv. 53
https://doi.org/10.1016/j.jretconser.2019.01.011.

Sokolova, K., Perez, C. (2021). You follow fitness influencers on YouTube. But do you actually exercise?
How parasocial relationships, and watching fitness influencers, relate to intentions to exercise. J. Retailing
Consum. Serv, 58, 102276.

Tong, S.T., Van Der Heide, B., Langwell, L., Walther, J.B. (2008). Too much of a good thing? The
relationship between number of friends and interpersonal impressions on Facebook. J. Computer-Mediated
Commun. 13 (3), 531-549

Tsai, M.J., Huang, L.J., Hou, H.T., Hsu, C.Y., Chiou, G.L. (2016). Visual behavior, flow and achievement
in game-based learning. Comput. Educ. 98, 115-129

Tseng, T. H., & Wang, H. Y. (2023). Consumer attitudes and purchase intentions towards internet celebrity
self-brands: an integrated view of congruence, brand authenticity and internet celebrity involvement.
Journal of Product & Brand Management, 32(6), 863-877.

Tuten, T. L. (2023). Social media marketing. Sage publications limited.

Woodroof, P.J., Howie, K.M., Syrdal, H.A., VanMeter, R. (2020). What’s done in the dark will be brought
to the light: effects of influencer transparency on product efficacy and purchase intentions. J. Prod. Brand
Manag, 29 (5), 675-688. https://doi.org/ 10.1108/jpbm-05-2019-2362



