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Abstract
The current research aims to study the impact of the effective

variables on the supply chain performance of small and medium
companies. In other words, the purpose of the current research is
to identify the critical variables that affect the performance of
the supply chain. This research is exploratory and descriptive-
survey based in terms of execution. Data tools have been
utilized to gather information and Cronbach’s alpha was above
0.7. To test the validity of the questions, the content validity
method was employed based on the opinions of professionals,
university professors, and experts. The statistical population in
this research consists of the producers and exporters of small
and medium firms, out of which 470 individuals were selected
as samples through simple random sampling. The data was
analyzed based on an exploratory factor analysis test and
ultimately 9 factors of operational, supply, financial, product
improvement, demand, governmental, environmental, social,
and economic barriers were identified as the main barriers to
supply chain performance. The results of exploratory factor
analysis indicated that the 9 obtained factors can explain about
61.6% variance of all factors which is an acceptable rate. The
first factor is the operational barrier, which is the most important
factor with an extracted variance of 13.7; the second financial
barrier interprets 11.3% of the total variance.

Keywords:

supply chain performance small and medium firms barriers

oS
2 Foe sadlye (B 3B oy p a3 Hla ) ol g
ke & by bwgia g SagS (SlaolShy el 0y05 3 )Ses
FORALgW L;,l):u sy ol job ingh G K>
blod iy (SLaxs] g9 5l Shagf ool ol (el 0265 2)Sdae
Soleex il iley —(dog B pbxl opd
lisyS Wl Coyps g osd odlitwl doliiiwy il 5l cledbl
oll lansie alylss 5l jsaie pl (gly a7 A edlatwl lgiee
ol 3 bl dmels L3S b.)lsi/.:.m‘ 0> OL»L;:S)K 5 2uh
Bgio 5 Sas (oS5 g5 oo 5 Sy g,
o3l (Bolal Cjgo 4y diged lgie 4y ya3 ¥V Ll o 5l &S didgy
Jole Julow yg0jl 5 leMbl o g 45550 caga 50 o]
o90j 5l ledMbl g g 4355 cas w5 edlatsl L]
Slo Jole A Coles > 5 ol odlawl BlissT Jole Lo
Jebo s 0l ololid (el 0505 dinge 3 Shes (Lol wlge
PNE sgie Wl o odel Cusd 4 Jole A4S ob ol Lele

\\‘/V 04uLd Cl)Ml O“Jb)b Jo )y l.: @L.LA:. 819‘0 Jg‘ vLcaLC‘ Ll
o) \\/Y’ u_lln é—"}‘ rus.) J.ALG 9 b.)}g le.c O’)’W Lo yd
WS e o |y IS ol

SIS slaells

Sy bugio g o8 LS8 el 03005 3)Shos



Lo 5 08 55 5l o8 a0 g 3 Slhes il gn o b 1ol on Lo g 5 50l £l 5 5 3L 5okgn 5 (5B b s 1 s

doddo

SzsS GocS b gl ohg 4,1 (nl sl oo 1o)l5 5 S dan sl b Ml 5l ez o 4 alws
—adly S ool laizgs Comal wils (Mallins slalil jo Culy (gl 7S w5 gl &S Lawgie
Cowd a4y ol Mallips P 0 ohg 4 doeS 10 ple 5l eSS 10 a5 Liils wes oo lis siogh sl
sl pleedld (VTAY (lSen 5 i520) was (a3 Sl Sk 5o 1) Ll 6 ndyeald; Wlsioe wipslse
5 &3 «8O9rse S5 B 6 IS wwas (Jpame huyaely g adds wlge agd Lol g adse g jaeli
a8l JUitl (el 0,055 gebans 4 039 0l ks o0 plowl C8 15 b 55 (Kod Wd 45 (5 ke 4 Caans g g
0 ye5y g ppke o] Cdlad ol ool Simlan 1S 5 e cmal 0y Ky o g0l allacs wen]
5 ks 9 Lol s Lol Sy g ales] (sl oSl Lol 4y sl sl ks & plole SUlg ey
Sysly 9 adye Lol sloanlp Suales wiojls oS coul IS LB 5 swiesg uly S (0908 Sialen
o) w0550l (S8, sbss yo pLIcelo gk sliiel 4 OVAA cqoum ) 5 52 25) WDl oo g0z Jgame
By Coje SO u-°l’ o2y Sl lplesle o 8L ()1 )e5 g Cunl oS LS u—’-"LJ 0325y oo
Copde &5 Wadine o, Sen 5 (J ]y e 10 058 0 Cguzme CulB) aoye )3 00l ik 5 e sl
Sl Sle ailae j3 S0 5 Shas 5 ol 4 5, (B339 4 oy (8lp obol SLS G o el 0
4 5ol 0yemdy 2Ll 5 (g)90 s 4 S 10 5l 4 azgi b oS aunlls sadie (Ve 0 ) (am il g b le ol
&S SHS yas ;3 il UMY UGV peplie Sloslainl 5 (ob5l gy p 4 Hgme LIS LS (S b
Sz 9 Ol Sl g9 ()l () il Sl Juld (B, L wad lajlad da Al L laes 0
Sl 4335 )13 e ax g5 9590 miee ol S l3ie 4 el 0005 i )3 ek (55, g, Jgeae oS

(YY) o) Sam 5 03 ke col,0)
& (5708 (g fiand Ygosa 03] 9525 yodtuns 5 diians o3 QLSS 5 e o clagile 5 S8 @lio o
I S2sS GaeS 25 (VAR (ool 5 6, %e) wjls (b slaplejle 5 oSl &2 )b 5l gy lasle o wlie
oS3 nl o pdysr oo Ll 1o srier 55159 5 S (3L 5 005 )55 (6 e (5 iy Sllasd
Jlse ozmen e laadlie 4 Cond 5 wind Bl ae Gl Slpis L) 093 ailys e o],
Jual sl clde a0 S 68 mlio waims plas 2Sly S e G985 (owlow (S35 (eleiz] (golad]
sl Sxslaer ol e @ Lol a4 cod o Joall 5o o dme a5 slge loolinl (5,58 5 00 S
Slosg ool Sl dnngs Jlo 5o slayeaS o csladlaie (ilgie dnwgi 5 al) 4 SS9 LI o 9 wlese
oS i ST il gl wlol Lyld s wl LS b (e Slolo gz aiz ,a il ,es
N s 58 (2B bk 5o 389 j3a> ux S Il st Sl 0 sley9lST )0 oy 4 S
Gl S oo ooliial adgl 5 (e (Shpe gy 5l kS bawgie 5 SasS lacS 28l (LS Sl (e o
B sk o ol GBS Gras Gla Shg g bl 5l el g wls wyiws )0 Gogazme Sl g Jbe
oole Al s 51 Y Lo g bz b o ye slacelad alad s om0 pemi; (O YAR cholans) aiis eI,
a5k 4 05500 Jerin apyl &y L jo ST Glol sz 5 5 (led oaiiS B ran a4 g U (gl5csl) pols
adsl Slye ags al> o 3l wslge Lo 5 Y ol b lad o (slacdled ann 4 ol glopom el 0y S
LS ans Job 0 OV g (Jg g slas) vadice Jold | saiSSran 4 ol GYE g al>ye U
o 055w 1) o Kamgs 5 ohIS i 5l ool arg «Dledbl 555 e 5 a0y u ke

(Y’ .Y O 9 3)) Sl obﬁ,o.;



Quarterly Journal of Advertising and sales management V958 9 Oliald Cy e sols dolibad
Vol 4, No 3, OCT-DES 2023, (56-74) (OF=YF) V¥V 500 (V0 ol) F ojless F 090

Slp Glasaie Wlgs oo (Byb 5l g 00g Jo (AL adgs (ioli8l ases jo g il 5 )15 5 S ouiS ol
Ol S 297 adye ;0 u—’-"b 025y 5 Stwd Ceanl (VVAF (g, Ke 5 (Ggmge) Wil I3 Lol olx
uba.o..: o)’.:.;).\.n 4&[}.’ 9 4.&»49_» Comn Ao J)} ‘LS“\"}‘" o bl L) (5:‘)3“-;,.@ OL‘>U‘ c(':’l.».n r e Co o
oeplS o iz e SOl bLs ol (gl 6 )0 izl g alaie ol sl lauly arwgs sl ol gl
g ol giluangn dyl il lailin] 5§ Gleas ¢ Y5 coaS ol YT 5 Cwas oo pled Cold
u...ol., o) 5 gumo g hhie LSl il (g ol sl lsll gluSa S (Wl ColB) obul a3
dlein Sy Slin i Bl 5wl slaania 5l el 0p0) IS 5 S anld 0 Gilegls) s
(S8 5 5 691y (AL SIS Jkz Biyb ) bwgie 5 Sz mlie o8 cool ool (LiS b o)
fischer and ) w138 ,.50 Sl oladl , aelye Lildl g Jid slacus b obml colyg 4o 9 Cato oy
wolio el 05505 i 4 4295 b ol slo,lil 4 09,5 slacs ]l (ngas b ool ol (Hartman, 2003
5 SzsS mlio bk et lp ool 0y Sute Gl S 3l s OB e bl Lawgie 5 SgS
RN a5 Sladdlhae @lldS Olidor gwyp 4 Azl b ooy dgw )b S 09> L 0 Lawgis
il bsie 5 S mlio 0 el 0y (BB sl p o)l el 05> slajlil 4 29,5 (sl
Ol mlio die) 10 09290 (sole BIKL (105 ) Sy ol Gudod bl (ol by Lol sois plol 550 ,2

Bl S)9re QB ey

R 93 Al 9 Lol (5590 -

Sy Gl o0 9929 (nl b (Jy wies gl slacald shls Lis la)iS js bwgie 3 SosS slaolly
Ol i el 00,5 I i a8 G093 > Ll cais (6,50 2 g 0l &l ane gl SLSS g axlg
35l o e e 55,5 e s e plimer QIS olaes Jord 51 oS slo e ol 1 Lok
SorsS olSiy |y 55 55 D Sl e slls sloasly it S S5 5 S8 i plesler 3 )
OFAE i g BlS) Col 00,5 iy o5 Lanwgte oS85y |, 5,5 Y0+ B s (sl glaasls 5

bwgio g S o8 b ol Wil jolo WMSCiw g &ilgo —Y-)

A5 (GO el 4y o] (5 a8, 0l g (soumie sl (GO e b S 0 Ol jolo COISiL § &ilge 550 40
098 (o0 0 Ll el i85 e o Sledlbl 5 (S ¢ Slles o 21> Jele e

Slyolo e ;o o (Ui I (gl ala; o5 Wop (g &0 (pl & QUi 5l gk (o2l OIS
50 EP el e (Jlo tobio 5l oMSiie oy ol S8 0 (g Lo 5 A5 5 ol o iy b 2550 ol
S olex pae g Lilojlo )3 09250 (ol S9)0 b (395 a5 550 b (Slpsle la colad Jlo sl S5
3p5 ooy o |y Sdgs il et sle sl (izren 9 OMSAe p alde 0 oo

5 53y Slholo sbwl as aule (69,150 5 diiwd ko 0 3 lare jo iy OIS ol 1 F bdoe Moo
yor 9,085 Slg)ls @ Jgame J& 5 Joo Jio (St slo Cosgazms 9 Ol 1L B)b 5l e el
SpS o



Lo 5 08 55 5l o8 a0 g 3 Slhes il gn o b 1ol on Lo g 5 50l £l 5 5 3L 5okgn 5 (5B b s 1 s

2 JysS BB Eolio 4 bagiituns axiwd axlgo L3l b oS olo a5 SMSCie &dlge yiios 1 S0 Ol
Saa Ll sleslalinl cole) g o s wile Jpame 4 bgiye Sl 098 (0 bgrpe S0 (90
o s ) LS Cl S o DM (pdn odle 4 358 (o Jold 1) Il e ol g celie Ak,
Sholo sl lles sy ool (sl e Jry (3 53 b 5 5,8 Slislo olals awlel
S Sl (o0 7S, e )d 5 (598 (gaaSS 0l i 5 35 10 G 995 3l Ygese b LS50 o)L cnl yo il
BN S pead S Oledbl il glhole gl cudled Jbo el o Slgilyle 8,8 Aol oM
22 e ly (oo 1) Sl syl e o8 ,0

il S Bas ol gl (@850 4 5 by po cow jo Dledlbl) Sledlol 5l yize 51 oolaiw! 1 FleMbl &MU
ol ls gy diited axlge LT b &ljolo aie) ;0 a5 Col St 5l (6 kows p adé (gl canlin (60 0
oitu Sl peds S Oliole e )lib jo Cladss slowl il oo Gulidl b Slwebl pac g LT U usls
b o)l Coslow sl GBS el sl (SIS 4y p2mie Wilg3 (o0 atey (p jo s 5 D polo ol
Mt g @lge 8,90 ,0 (Chetty and Cambell-Hunt, 2003) wisl ob,5b asesl fuund 0550 0
09,590 4 1) Olyolo wilge A5 (U ol 4y dlol jo a5l D925 (soaxe slo (o pred b &S5 10 Ol ols
Palmetto Consulting ) o walgs o,lolasS o o pumdd Slojle Hop &loe 5 Slojlo 9,0 @lge
«Inc, 2004

i Flojbw (395 &lge (I

7 syl Sl g Cendg 4 S anlie e lin lais v

Sz saylil yo 5> 4 Joles poe

Sholo sls cdld o5 0uS1 5 panss e

b oBCu ooy slo codlad plonil 05l ogr (S

AN

Sz byl o sea> sl piY sle cllil g ol plaas
Slilw 09 Blgele

2545 oLl (gla (a5 )0 prade 5 4213 65 gz Gz v
5955 50 (Slo,y bl el 3550 (i v

LT (ol i 5 pole i 5 25 5 S (2ilsh 2525 ¥
Slyslo anlB 50wl Sep 3529 5 655 peeal STye Slas
Slslo 5l Sl 50 (Sl b s gl SL

oyt 5 (SBoime Jlorsl o cnlie (sl Color 5 Sl lasd
OB S j0lo 5L 0550 slo (3590l slizl g (b 5o cano

b )9S 500 b (gl 5 glaidl caslio Lalls; (5,1,8 5 50 hxd

AN N N N

Ceol 0 puxi ) & Slos —V-Y



Quarterly Journal of Advertising and sales management V958 9 Oliald Cy e sols dolibad
Vol 4, No 3, OCT-DES 2023, (56-74) (OF=YF) V¥V 500 (V0 ol) F ojless F 090

el 02y (J slil, 53 0 Shee dgmtp sTp 1y 3Y SoS wu e (5958 Il S lyie 4 3 Shos )|
S Sbyz g ons o mlio mhaw 53 gl plodl o & el (85 Co e 42 51 bl b 3550 00 el
Ol el 0y 0 )Sdes (b)) Lol ond yiiie (el 00285 oo SlelaBl g L jels 4 by pe YL
bl sl las Solatass (3503 S pe sl (Sl (6,55 ggezme ;o (ChAN, 2003) cunl 0595 4z 55 559
dib gy oy emlie ogan s 55 BT g glorl ogdle & Cenl 48,5 g sl (5 0y o ,Shes
o5 5 oL, 5utss (Shepered and Gunter, 2006) s ,)lu sg>g olaieiils § cpiizs bae jo kil gon
Lol dnnss (eols (sle oy o (Slboe 5 (S5 (Sl ul sl 5 0 ,Shee (b)) slp szlr (Vo0 )
OB 013 ) Seitead 5 635790 slo i jo 9 (6 de Slesd (1920 c0aisS el b Lolul szl (nl
4 Ay g e 5 ay (Setad) b clad sl a5 o jlns 51 ols g45 a5 Wl ools (jlis & pp (63 g s
ool Oglitte o Sldas 6 At 5 (Wlojlo G b Liidn G oSles 5 0 ) o) whae
.(Cooper,Lambert and Pegh, 1998)

5 2ol () S wldg (J3 Sizd wass u’-"b) Gl s lp pd (VoY) ol Ses 5 o>
05,5 Al G 5o ln (255 Lol 5 (79,5 (59955 Gbaslie 5 00,5 lalid 1) (2l Olyuiwe (39,8
o Wl Sl gl il eogel gty Al (S g (o lajlere 4 1) 0 Shos slalns (rizeen T ]
Copde wlge g SlMbl Gl (oS (g nddllasl gt Zuls) Hl wsile S slajbre 5 b Jlee
anle anze p e lojbe Vil Al 55 oS lajlne (S 0aiiS el 0 Sles 5 S, i
S5k 25 il S 5 dgw (il 2S1Ia e (39290 )3 SIS wloy 3,5 PBlas wanza 9,5 Jlas
2 22 b Gl Blas Slalaw ad 03)5ln seys il ST wile gyuie p (e ol -Vasle e
5 (O gz 5 )l 8L 50 G Lol JBlam ¢ (s it 4 (555ly (o) g5l JBla> Jgame J1go0
oxte 9 Sedyb jlesliial (gleiSTas asle (659 00 2 (e lajlire T alby I o)kes (3l Jlos
(Chanand et al., 2003) sl I s,ls 5

So Joe ol v 0,8 Bime 6l VA48 Lo o el (6 0,055 ezl bawg 55 SCOR o (uimons
e B axis (el (5 0,055 Sy oS slaunl b Jeld o9z lz 45 ol S5 anS ald g2 s Joke
Sy e il B sazme cwidipe peplie U absS (oo Joo (nl S )] ) (659195 Sloogaz g b diges
lo opzey ;0 1) Ll g 00ged CansSy 5 4z Lo ) Lo Wiged cn e Julow g ajas g anld objl sslS ane
& gl &y Sl owyy 5l ax ( Theeranuphattana and Tang, 2008) sau |5 4 oli opuels
il n (o8 039> (nl )3 4RSS Olidon ()

S wlyy (Gille o Sles i lajline 5 Jolse 9550 )0 6 Slool malr () 4 Tglinl 5 I
5 ko slo 5,505, elgil T Jo a5 0auSTyy g, (] il sad aods S lolo 8 Shae Slusl by, dw 4
s g et 30 a5 Cul (elge 1ok slaws plalid &S sespde (Bg, (@ 9,18 D92y (SSLS o,
Oles p alize Jolge 25U 5l (et s o5 Jleixl by, (g W)l 28,8 (Silole 3 Sles p puiitns
ey a4 095 Oldllae o a5 55 Ss o Kaagh (Beleska-Spasova, 2014) ws s eal,d 1, Sholo
om el Glp ) ol avs s93 s o il aislyy bawsie 5 SusS sle S5 15 e Sholo cuddee Jeles
S8 5 a3 0o (g p Gl Sl oSl icl 258 Gl 4 oS Wil 00 S pi5 (3390l g (3390 sla oS 0
4 adl pelatl B9y ol s edeS pedl Mol G aslenlsS jae (Sllee 65, asln dene



Lo 5 08 55 5l o8 a0 g 3 Slhes il gn o b 1ol on Lo g 5 50l £l 5 5 3L 5okgn 5 (5B b s 1 s

Olesy oo (20l wspsls lp oo Sl alygls 5 Lulyl wly QLS 8 sher sl wssly
(Maldifassi, & Caorsi, 2014) waic ;525 ;0 S50l

ol S 0 Glolo 5 Shee 5 (16, Caje 5 2lLL sle Colil Gl LLS T a5 pimghy o Lugw 5 o
o039 4 el Spolo o Slas g Sb,LL Glo CullE oy alal) 5o g alawly S 0B, Coje a5 Wil eols i
slo Cebl 256 )0 cotte M3l ((pled Coje g o5 a3e) (B Coje g5 90 a5 Wl aidl s ol Siag
ool ylis 843 Slalllas jo ¢ il Ken § 3les (Tan & Sousa, 2015) e Shle o,8lee 55 2b)l5L
O b Jelse ( blie jo aiin o Cul al; g Sljole Sal glp 698 caiiS iy SOl mul Jelse aS ol
Shole o Shoe (S iy )3 (S %eS (SO (5 8508 (e 2 (Fe B3 p9ze LS Le o Shee) 05,0
Tinashe Kahiya, ) Sl ghE uhl8 iYL Glhole Sads ( Slole o Slee sl lxs 44 axgil 5 &5)ls
(& Dean, 2014

g blel SLag 5 (2l mlio A5 ) (Glolo o Slas IS5 30 (A2 Jelse (o) 4 OSen o)l
o 55Tl 55 25 bl (S sko s B o T, olsss 5 35 Jalye Lol il assls ULy
ol Jolse aloz 51 (Madl o a4y a5 aes oo lid Gaiod cpl mll il 00,8 Bae &S, olasl
5 3225 50 (6,105 wleyw (Sliole w )l Wl Sole Jee Julse o cwl Slble o Slae 5 10550
5 08,5 Medl oo les BL 1 )l 9 WIgag0bl ((EUSEDIO and et al., 2007) dgo coles g anwgs
Ot e 9 00 Sedl G mha (59,5 ey 25 il 00 S ke (Jae GIB o ) (Slolo o Sles
Shole o Sles 0,5 ol o @l Fohaw a5 Wil a8l )0 Wil L a0 LS 1) Jow olal oI
.(Papadopoulos & Martin, 2010) s s  slaze ol 5b

Gudxs' gy -
# bl adlaie slashlb 4 39y Slisle o adlge AT 50 lo o jiie 2B (owy SRes onl 5 Goe
oy el by, Sl 5l g (LSt Baw Hl sl Gdod nl oSl (oo (el 0y 0, les 1 (28,5 L
s doliiow p adgl 2395 b aS Cewl ouls oolaiwl aolisow I3l 51 Sledbl (6,5l pa Cpz wil oo siulon
ol o a1 aeliiny b ol ol 4 wsl o IV VL aeliiyy 15,5 T s 00,8 ke
5 ARl alil o lamiie S 5 jehiie ol 4 a5 ob esliil Tyime Lol 51 EVlses sy ooged s
haasie ol SL Gl 6ob5 o San b s aslidi Al po ol 5o el onh ool 0 5 olulis IS
Egome xiw (oo |) Kiagh )l 3590 (Shg Gled dslidan p a5 035 Jolo pliebl o5 oy 9 b 00
Al (oo sl 25y 9 2Lh s asliin a5 wes (e laS @l
Gl 5o Sl @ ax gl il (oo Shle hugie 5 SzeS slo <S8 QLA g Gl pol gl asel>
Bz plosl ad )l g sl I ol 00y0 5 eolaiul ot 4 5 (5 sl SY¥olee 5 (SliaST (G, 5l G
5 Gt glo e olawd aSl @ az gl b (pyls Jlo i Yoo slaws 4 JBlas) (T dged a4 LS
100gazs 3l oslaiwl b el so e VY olows Jgl alicow 5
(1) ala,

Q<16 N<Qo



Quarterly Journal of Advertising and sales management V958 9 Oliald Cy e sols dolibad
Vol 4, No 3, OCT-DES 2023, (56-74) (OF=YF) V¥V 500 (V0 ol) F ojless F 090

O aS.000,5 6y5) mex 9 2255 HENgd w50 s Olanl e 4y g Sl i PV e diged olaas

W) 6)3‘ oz cuwa).:

L ast -f
oals 6)51&9)‘& ] o..\.o] (&M‘BW?)G“Sﬂ GQ..SQM.?UQO )Osmdu.:‘ o 6)LA~‘ C)Lu
s Glas il o JS& cpl 4 (Boies ol eges Sledbl a5 ab aisly, Ll Jdow g 450 @ o
(s 5l aed o Jeld 1) as o YOIV () 9w oo eSis doyo YEIV L | aigad 25T 050 (Lol
Ol i shaiyle s Jl Fe 51 iy 0o )0 DAY 5 a5yl s Jlo Fe 5l S )L eSxuly oo FVY
L (6,50 g ditiwd dlawd o s 61l a0 YA/F L ol IS ¢ YA L o)) ool )5 &Mz «Mass
Jlo Vo5l yiaS 0,0 YHIO a5 v oo plid Lol SIS aile gwyp o)l 1) olass o ieS ws s AIY

ICCH KRNV W W R ICOZWERR WS i i PR W o DR RO WA R A

DR (S sasl-)-f
iloads oluld ) o Ao 5 pudlin (5,5 b anlas g in seome Judod alodl sl am

sl ol 0 iy (0 ySdos @ilgo (5,105 WS i -) Jeu
50 o g Jsl g g s

YT psle o5

b ol s

Soly Lol Shiles &lse ol )5 (59,5 0geS

Sb S5 el

SUISal g Sl g

S as a0 ol Jlas

dely Loyl ool wlge GlS 0uiiS s e 2LsS

ouisS el St S 4y bogy e Pl

ASL’ \)‘9.4) oS J""L’ e J)LO‘

azog ple

Soly blpo Jbe &g s ddsle g5 9 0598

Sl sl Cogase

Jyams g &lge

Jyaze 3sute &lge oS S (b ol s

R . :
SV garme (625 il M Sl

A Sl 0 (b s

SO Bl ol plas

sely Lol Lolis gilse
Sk bl




L e 5 2505 5ln ol 6 0 2 Sl Elsn dde (b gl e Loy s 5 Ml ply 5 (6 3L g 5 (B0 4l ocal ol la

S3lS ()b i Bl il

ol ol ot

lodlipe lrolfinles jo oS5 %

e sl sl CanSs

dely Ll Jgo wlge 9o slo Cunlw Ol ylas

oMbl 54 ol

Sl Glanl pas S

e

S jlie g g5l (S LSS

el Lty ke e oty T8 o5l a2 LS

gzl o )5 Lo gl SUyhas folse

e (5391

298 3l o Sless

bl 5 SISl i s Sl

cnlie 5 @Bge 4y oo

sl Ll ezl gl Jism5 e

6 i g

oy B g sl hliie bL,I g olezel

Sl oily3

3PS i dnnagd

el 0 sy a5

Sl dal olazdl wilge ST INEA

Zb 4o




Quarterly Journal of Advertising and sales management V958 9 Oliald Cy e sols dolibad
Vol 4, No 3, OCT-DES 2023, (56-74) (OFVF) VFY 30l (0 o) F o)l F 0y

@ o) SNl

(54 i 3 i 15900 8,KLos 52 rsel 052255 Sl (gmtd Jao - JS

o9 (o5 glaadl -F-Y

sl (LISTel) S5 Slysdoms yieS (hg) (oo 6 isle O¥olee il Jow leeds, 5l pol> imgsy o
u_i..:‘ quM:‘)J d.u‘:.?u (_ngsz )‘ u_i: ).Q )é P b)5.o 6[&,».9.@ d.la.ol) W) oéuﬁ.w‘ L}’“‘Qﬁf 6[.% 4.3,0).5 U5‘°)T
el 0o ygasl LiSTEl S5 Sl e JBlos SuSS L e sl

ol 0 iy 0 Slos wlidio (59 2 SLST Jole Judond -F-F

2 @l b el el oz Slee aslidiny Jlgw BV (59, 2 (SL23ST ele ol @l (25w onl 5o
o a8 |y b yuaie il Slode o605 diges coleS asls L KMO g3l Jlade .cenl ool & JIY Jglox
w1V 5l e oylol ) e dzslin el V) B o s oyl oyl Aol mins o ansl Slaty gl Jale 130
HVTVF b)) &l caslie sl Jaole Jodod sl (IS ok 42 09250 (sla Sen

| (V) abal,

EMO =




Lo 5 08 55 5l o8 a0 g 3 Slhes il gn o b 1ol on Lo g 5 50l £l 5 5 3L 5okgn 5 (5B b s 1 s

OO iy Jale Gliae @dly 50 5 0 05 o (903l 4 1) Laosls (Siuced (i sle 39 Glod sl (905 jlaie
2l KMO s iagh opl jo ol </+0 51 xS Camlco 305 opl G, sae phaw g dziw o | laosls
o dnlidins y 455 Y il ly 5l 0oy AF 590> 45 Cwline ol 4 5 sl _oglhae o 5 ol 0 +/AF
59 ool gl el 0 ooV 31 a8 55 2l Ggeil 6yl sine e el 0l 5 ey sladele b
2y Jole dslizn yy slboaysS g ol pdy GGl asliin (55, » ole Juloo ploxl a5 was oo lis (905

uMiJ 0y ) o)SJ.o.c Mw)a ‘5).3'.:\4’ J.oLc VIR S u.b)b 39 KMO LSL“OP}T ﬁol.ii.o -y Jg.,\.?

el go)]

KMO faie
SN srae gl o2 33 )l

p< /e AOYY/Y'E +/Q¥

s o lole o 2an A5l (V) OS5 31 i oy oy e a5 ola Jele 45 el aiine (VYVS)

ol Zlymw!l il 5l ¢yl 3o g 0509 W3yl coud 1wl by Jole dlowi —Y Jgus

ouds zl il il yly (ro T oud @l il (wilsylg . 039 o)) Jolge slaxs

\VYIY VIV B4 |

YO WY fIAY Y

vY q Y/AQ Y
fAY \ax Yy i
t5/% 8/ YIY- 5
514 ¥10 140 5
BO/Y Y \IAD 7

54 YIA Vai A
£1/$ Y/$ VY q

b Jole @ 315 45 Conline s 4505 ol ks ) )y o3y Mo shlo ole & 45 amo_se oLt gl
2o,3 FVIF dga5 aiilys co sdel Cawdy Jule A el ool slolis delicony 465 FV ggomme 5l sl om
oo gl byl aoyo b sl el el g3 BB e 45wl s |, lapmsls ales il ls
Slalole T Jgaz i o i |y US (uills duoys VYT pgo ale 5 ol 035 Jsle 5 oo eusnys VEIV
i e by e 5 s o e el o b e e Sl oS ol o ot gl il



Quarterly Journal of Advertising and sales management

Vol 4, No 3, OCT-DES 2023, (56-74)

9958 5 Ol Cy e cols aoliliad

ool 0y 0 5o (61 a5 Lis 0 Cymd il ylg 9 (Slole b o 1yl slo Jole —F Jgux

b e s j: Jate
<104 “IV¥ e eile > \
ING <15V b ol s \ .
-IOY 0¥ Jole IS (59,5 SgueS v f""”
IbF I5Y S Su35)5i5 b f ledos
<10 <IfA R H PR, A
<15 <10 olS a5 an e Ol s 5
< IOA 169 JERVILEEt PIPRPINTR 1 4 &g
ING -Is8 00 (el sS4y bogy e Jiliss A ool
N - IVY SL Slge 00S el 5o S a
i A4 4341 aolio \e.
N A 5ol sbes &35 5 98 W) S &ilgo
< I7Y 155 Jbo slacgsgase VY
<5 N Jyaze Sgutp &lye WY ;
-1 NG sSae S >l & s Ve &
-10¥ <Iv4 N garme 675 el Mg e V¢ Sy
-10Y <IN Sazme Sy SThe ys b s VY Jyas
NG e L i &l las VA
NS <13 b bl 14 &g
Nidd - [aY Gouls b i Gl il K Lol
N -IN¥ ORJRCH NS Y\
104 Qhle e slacalos cuss vy
1OV <Y g il ol jlas Yy
<) <15 A Sl o ol Yf &g
NG <IN S5l Glaal pas Sy Yo g0
“I#A < [OA Ssi> Ol las \t2
-IVY N &S e ol las YY
0\ “I5Y oS i 5 55l (S LS YA
<17 “INY ozl jle ax LS, Y4 &g
2N “IV¥ ol g 5 Lo g1y SUyks Lelse Y. oo
< IAY <179 shue (5551 )

Oy 00l zlpinl gla Jole 1) (lauw) 4395 10 uilislg 5 oy di aes o lid ol pd il ylg lade
J Al /0 5l YL 68 o 0ald e il ly Slade axilis g 8,8 18 L < /0 STl lade oS e



L a5 8 ST (sl o8y ali 6 mis A > Shae Elsn dde (b gl e Loy s 5 Ml ply 5 (6 3L g 5 (B0 4l ocal ol la

obod a5 aas oo i bl 0l o B> acliiw yy 5l /0l 2eS polie 5 il Sb asliiew 0 45T
ool Cawds 10+ 5 yiis Jlgw o 0ad G wiblg Hlade aS > wiles (Sb Jele Sl jo ol &Y Ige

uw
099> b wogd Al Keie B odl jlade az wb Jole b aSol .l snnl Lale sla b polie & Jgoz o
Oloie @y el 0aiiS ol o5 g (28ly 8 DLlS aitien /A 31 55 )5 b )b pled a5 (il 5 Lol ol (6 L]
12 S oo & 58 e et e T Al 4 e s IO L oS Caling (s Y S
YYY (ol 5 Slludhus) el adile gogein, pfei LU olye 4 o [Jolas] S 8,5 Ly
B> delidw 3l g onile Bl Jdow jo Jlaw o asl </¥ 5l iy Jlgw o Jele (b assls> (VWA
S3lye 5 %o Solee &y il Jale Tl lele L iy SIS 45 5,05 o 8 el 53 Iy 8 055 s
ooy olaiz! Jale 4y Jlow ol ol < /Y 51 in (dole L) (Sien sl)ls Jole aiz b g0 b Jlgw jo a5
ol 0,y o Slas doliiowyy 51 Jlgw ¥ ools lis baadly ojls Jole oI L1, dele L o 5YL a5 040 oo
bin Jole )b 5 Jole gd jo 5 wing <Y 5l S Jele )L sllo Foog YA YA VD o)leds OYIgw Jolis
5 asliin p slojazls b OYlaw (gai atws zull ol Bds asliion ¢ Julow 5 Jlgw ol aoeas jo il
aiwd 09z g by Jole pb as aid 5 13 Jole 1 50 onilondl Jlgw TY slows ol cpl o aS cosl oael O Jgu

(M'é') IR Cb:u.w‘ ‘SLEJ.OLC -0 Jg..\.?

sl .
O w19 ol b st 3 e
o Jlg
2N <IAY Sl s Sk i o ,Shee YY
“IAD el oS Oguge Y'Y
Y AN Jrg7 5o sy Yo i
< [OA <100 & e Cennsg vs &lyo
‘ =l
kel /0¥ ooty b g g5 hlize bl 5 olezel Yy
- I#Y - I8Y Sl opilgd )
e < I7A S s Y
“IFA e &55)9iS r
AT 17 ol oy anze  FF .
e &lgo
AR </YQ S ib an e A
ol
e MY PR
al (AT s aye 1

ol duad ygesl ol 5l eslatul b o soliiwl frads )8 yge;l 5l uali 0 puziy 0 ,Slee slo ddlge (gods ) Cuyx
ool & Jshaz )3 o 903] @l oS i a4 ol g (eSileo S5 51T (el 05025 0 Slos adlge 9

(o



Quarterly Journal of Advertising and sales management V958 9 Oliald Cy e sols dolibad
Vol 4, No 3, OCT-DES 2023, (56-74) (OF=YF) V¥V 500 (V0 ol) F ojless F 090

(V) alasl
. T [Ot _ Ef]’."
2 _
¢=Y T

5 (Af=A) YYANF L ,lp a5 (Chi square) 5l oS Jlaie 4 azg5 b aS 0,5 5l o)lg o loadl b ssllas

)15 e gl el 0y 0,Shas Ay 4 oS oS bl pilg o (P <1-0) Cel o e

ool 0y 0 pShos (sl Ailgo (s Ay S (pocs B (g9 At —F Jgur

4, oSl ol 0 ey 0, es sl aidge 4,
b/a¥ Sllkes ©lge \
BIVA b &lse \
BIY solazil glge ¥
¥/a8 Lolis wlge 0
YIAY > &lge 5
YA e alge A
Y/VA slozz] wlse q

Chi Square= \YANf df =A p <-/e 0

Slgo Jole a5l (ol 6bgS wms (o0 plad 1) Jule o Cundg g Cuglgl &5 A, (ke polie ow)
eSileo b opels alge 9 OIVA a5y (0 Sloo b Jbo milge .ol BT Jlade b as,y nSlhoo o YL sl Slles
Cogll 9 4, (eShe (n S Guigen )1 13 eSSk (99 LAl pae 5 pgs sle a0 OITY s,
S9d oo grhas o5 (Jlgw (Joeo o yially (el Sl 00D (g Y Jgux 5o e Bl slaale
r Gk 3l L Jlaw ol a4 maly ojls 6 )55l abgs o sla oslo b Hais g0 Jow a> ax B aS el oyl
5B 5 Lo yel b et el Cdlaie gime (g k5 lo S¥olee Julows )0 ol sl iy il ko sl

S ol el Jae (Saijl kb o] s

oy Joo il g s asll -V Jou

s s J5id BB o s a5l
Jod 6 o310 Ay o . - CF
C ' G155 (53lr 255 a>)
IS JB sty - o, RVSEA
CloA 5l 2SasS) (G, sl uillg o551 502)

Jod BB i3l IAY > .. CEl




L 5 0o 5 Gla oy a0 0 i A 5 Shas Elsn dde (b gl e Loy s 5 Ml ply 5 (6 3L g 5 (B0 4l ocal ol la

A5 (el 312 235

> NFI

8 8 oo AN .. o
J}?sbb olR LE )‘ )-'5))-’) (ouls ey L)“’)‘)" ua>Lw)

> .- IFI

. l§ :,,‘ ,/q\‘ . . oo
Jod BB ol Gl ) 5,5 (eal33) gl s Ls)

> .- AGFI

. l§ ,,,‘ ,/?f ) = . s
J}f's &J’? L"’))’? (./a. )‘ )-‘5))-’) (,;M J_“,\_:_g ‘_;..\..)lf ua}Lm)

> [y PGFI

5 BB o3l 108 L o
I JB il b5l 35,5 (paiio b5l (22955 a>L5)

V< esla <o df Chi-Square/

Joud b6 55l AR :
o OB o) (el az oy sSasl Gl o)

odel ey 33l slagaslis a5 o5 blsl plgi oo (V Jgaz) Sojl slogasla (ooled (o) b ggome 5o
lagazls & azg LIy Joo (5l Olgiee 9 35l Joo b oosls oo g Joud JB (5510 51 GLis ggemme 5
)‘ ul.a.m.) 9 ..\.;)L) L_,;I}A_Q JJ[S )L\.M Vo-¥ Jjb L}"")‘)" LELEQDL‘“ (5‘,['0" RGO RS Jj.d JJ[S o-\n] Cowdo O’“")‘)"

ALl Jae il awsls

G5 Al g S -0

Slasil glo 2l slaw 5 wivs (29,5 5 @l 990 )0 S92 g0 (el 0,02 o Sos Slpaslls i
5 R3S Gl Slasil leasls ()l so Grizen Wbl (oo 05 [l (el 0yuond )0 ooliiul 090 53y
5 =S5 Gy Slhasil gl v92 90 slo all 5 0ld dngs (el Glo 0oy Sl ) po g0y Sllas]
ailyy g0 QS oo oolainl gl cpl Sl aS el o,y sla Jaw L ol plaS | sas Jease 5 pdy Bllas]
o ol S plo 1) dazme a8 5 DIt Sl asl 0 5 el 0055 e Sl D550 4
olis 053 sy 5o bl 5 Sl sl 5 LS 5 5 5o 5 JelS o5 s anmgi |y ale Jae wily
il ool yo Julse G yiae €UBALS (poli CudeST Co a9 €0l e p S e ele 90 a5 sl
€S 42 S Sile; b5 5,10 8 ool 0055 S e 059> 50 riiane oo 4y 45 Al CokS o
ls oS 1 039yl cuils wals5s 8925 58 (nl (gjladoly el sl aLil 3529 el 0wz sliael les 5o
e &y g 2Bl Jige Wl s il QLI Gl e sl eanlid sk wlyiee liay 5 o a5 Wl 4l
@ ily ) ol w2 05l 095 VI 6l B il 00,5 (orw g ools s | Lo > o ot Lo
G5 slp o3le 005l 1) &8 18 05 ol Blaal (8 05l o Gleie a4 Wleh Wy isu oS g5k
Gl sl a5 cenl Hlai 5550 VI sl w3 SoBlal sy 4l S sieils SoBlRl W e el
Ol bl el cnl B gl oS cenl JAT cul oS el b Sopll abaly S8 e
bl @ ol Ll b So5linl g 8en sz 0 B o5 )15, Seplinl by, cocie 5wl (oS
28l s Hlaisge S8,

0y S e s > oly (gilw ooly g iS5 5 S g Dbl (6,58 dxwgs Blaal 4 o) sl

3@&5.’0 w‘us.oaowld Lgl.ﬁ of:u) AS.Q‘ J.JJJ oo;sotjjac ‘S.wl.w‘ u)ﬁ)“a u‘a.a.cd.:LéuLo)Lw)J uMLt



Quarterly Journal of Advertising and sales management V958 9 Oliald Cy e sols dolibad
Vol 4, No 3, OCT-DES 2023, (56-74) (OF=YF) V¥V 500 (V0 ol) F ojless F 090

75 Dype 50 O ol ] o i o b (e bl ()5 el (ol olass ol g ez
Olesbe oo @) sl 1) (Vb slo ainge g 058 omie (8958 oy Cews 5l g Gltie (Rlo)L 4 Jo)0
a5 azsl ied o S ol 0y S e 4 | plilacdiss I (LS Sl O 0 ol S
e & e b el ooy Sl & az g 09d oo coles (IT) Gl (5)3ké Lawg apwy sk
opez) 3,5 Sleiien oy S b 4 plgie gdue LIS A Jlo o Shee (93505 U g (et ) o Sles
23 i 53 gl Cadgasme 4 4255 b aims 518 053 LIS b gt el 055 Sl |y Jlly cels
3,Shee Sgntp 5 @olin 5l i g it 428 (618500 sl cenlin laan 5 51 (S0 Sl ael 0 (9iS
Sgetr 9 e (FYsb (B339 Cuz conlin Il Sl el 0y el LS8 sl Jbe 5 S
aile arwgl Jlo o sla,eiS 1o ogduw olprig W wjls Jloo a4 Wibojle lp 1) Gaeasly ;o Jlo o ,Slee
ad,5 Ll o oy gle &S ,0 Gl jlul u-*-"l-’ 0325y 655, 4 g )il (gl cslin SleiSlu ;)]
o olBl G g b bl clidlne ma g gt (297 40 @l Sl eolitul )3 ma SIS (Rl L ogd
L 585k o¥same sl oslitul 4 BaSudys 5 QBunS Sras hles (Al azsi b ojg el (rizmen .0l
Gl ot oty el 05 sl Tgke 535 a2l b dptie Sl LS8 Glpde 4 e s
S S5ty 5 ) 995 e Sy g (Jlo 0 Sles l5L j0 093 (LB g

5 o2l g Cedls alge el 4y e Slielo SliS D 5o Sl el e juan Rl eSOl 4 azgs L -A
5 U S g el JB 5 e 5 ool s 4 SIS g9 305 g plaial Glo anje als
Ll 5 )1 oy slo anze el s 4 el 0,005 Cand 8l 5 (659 05 5 050l Gl (pizmen
Il el 0255 5| dgdone Slgiiiy L3S, %00 5 (Slole SIS HE pla 4 wgie Jold ) )5 e
g (e Sy 9 (JLo) Glojlor 9 Shes p el 0umi ()l Cutte DI SL 4 426 b oS oslicu
p3Y Do B oS (b (gl aiss @ |y 955 sl aslipy 5 (Slojls leadled (guds SleaS pd Gl e S5
Sl g ool cad i el o oy slasl pled g osal 2925 0 Lilojle whaws o 5 5lmly 12t g slml (sl 2
L) paS 5 &8 lis slml oS bxil 5l sigd aiee o o) 5l Jolo (aome Sy 5 (b wilsd 1ol ol
5 34 Olpe Sl 03Y (al iy e Sl JI s 00205 slael ol g Gl yite (QEALS (el b angy
Pl sy 80 b il 5 Lacl slozel Ll rizren il axsls ols 18 e 5 157 ploxil (sl (6 i oIl
429 bl o 4 Cud 0oy slasl sletel 5 laebl (o 3529 laly slaslsl 3 psls all 15 g
Sl 5 o gy QLI b 0gd oo Sleiiey (J)bblo (eS8 plnae 4 isudsi b colled ogr (65 @
Sl alS edle Gojl nl 4 B 033 ol asl 0p0) (ileylly sbiwly 5o Y f canlie sl
291 Sliel 4y 093 =8 1 (sl 5 1) (B, Coje g Bl Gl Jlo o Shae il g (Jasomeinn

&lw
Logie g S>g5 o v 0B, g Hge o5 lie (ol o5l xel (OYAT) Sgnue bl Lo Jlae las
Jol ol oy (Koo 3 Sloas dunge ol pl ol (5,500 (s0lall anugi jo
Barney, J.B. (2001). Resource —based theories of competitive advantage: a ten —year
retrospective on the resource —based view. Journal of Management, 27, 643-650
Chan, F. T. S., & Qi, H. J. (2003). An innovative performance measurement method for

supply chain management. Supply Chain Management: An International Journal, 8(3),
209-223.



Lo 5 6o 5 (sl o8 ool 0 mi gy 3 Shas Elsn dde (b gl e Loy s 5 Ml ply 5 (6 3L g 5 (B0 4l ocal ol la

Chan, T. S, Qi, H. J., Chan, H. K., Lau. C. W., & Li, W. L. (2003). A conceptual model of
performance measurement for supply chains. Management Decision, 41(7), 635-642

Cooper, M. C., Lambert, D. M., & Pagh, J. D. (1998). Supply chain management:
Implementation issues and research opportunities. International Journal of Logistics
Management, 9(2), 1-19

Fischer, C. and M. Hartman (2003). “Measuring International CompetitiveneSS across
Countries: An Application to the Global Food Industry”. Paper submitted for the 25th
International Conference of Agricultural Economists, Reshaping Agriculture’s
Contribution to Society, Durban, South Africa

Gabriel Baffour Awuah(2008) Networked (interactive) position:a new view of developing
andsustaining competitive advantage Competitiveness Review: Anlnternational
Business JournalVol. 18 No. 4, 2008pp. 333-350

Helen E. Salavou and John Halikias(2009) Strategy types of exporting firms: a view on the
basis of competitive advantage European Business Review Vol. 21 No. 2, 2009 pp.
144-158

Helen E. Salavou and John Halikias(2009) Strategy types of exporting firms: a view on the
basis of competitive advantage European Business Review Vol. 21 No. 2, 2009 pp.
144-158

Mehmet Haluk Ko"ksal( 2008) The export competitive advantages of Turkish
manufacturing companies Marketing Intelligence & Planning Vol. 28 No. 2, 2010 pp.
206-222

Mojtaba Dehghanpour(2013) Evaluation of the relationship between competitive advantage
and exportperformance (Case study: Iranian firms exporting biotech products)
European Journal of Experimental Biology, 2013, 3(1):364-370

Palmetto Consulting Inc. (2004), Dahlonega,GA30533: Cost of Developing a Foreign
Market for a Small Business:The Market & non-Market Barriers to Exporting by
Small Firms, SBA Office of Advocac

Progoulaki, M., & Theotokas, I. (2010). Human resource management and competitive
advantage: An application of resource —based view in the shipping industry. Marine
Policy, 34(3), 575 -582

Ruth Rettie, Simon Hilliar, and Frank Alpert (2000)PIONEER BRAND ADVANTAGE
WITH U.K. CONSUMERS Journal of Marketing Research, May, Vol. 37, No. 2, pp.
139 — 155

S. Pavic, S.C.L Koh, M. Simpson and J. Padmore(2007) Could e-business create a
competitive advantage in UK SMEs? Benchmarking: An International Journal Vol.
14 No. 3, 2007 pp. 320-351

Shepherd, C., & Gunter, H. (2006). Measuring supply chain performance: Current research
and future directions International. Journal of Productivity and Performance
Management, 55(3/4), 242-258

Sylvie Chitty, Colin Campbell-Hunt, (2003).Pathes to Internationalization among small to
medium sized firms: a global versus regional approach, European Journal of
Marketing; vol.37; No0.5/6

Tenenhaus, M.; Vinizi, V, E. Cgatelin, Y. M.; Lauro, C. (2005). “PLS path modeling”.
Computational Statistics and Data Analysis, 48 (1), 159-20.



Quarterly Journal of Advertising and sales management 09958 9 Olald Cu e ols aoliluad
Vol 4, No 3, OCT-DES 2023, (56-74) (OF=YE) VE-Y50L (10 (olo) & oylad F 090
Theeranuphattana, A., & Tang, J. C. S. (2008). A conceptual model of performance
measurement for supply chains: Alternative considerations. Journal of Manufacturing
Technology Management, 19(1), 125-148.
Toma ater, Barbara ater(2009) (In)tangible resources as antecedents of a
company’scompetitive advantage and performance
Wetzels, M., Odekkerken-Schroder, G. & Van Oppen, C. (2009). Using PLS path modeling
for assessing hierarchical construct models: Guidelines and empirical illustration, MIS
Quarterly, 33(1): 177.
Zou S, Stan S. (1998), The determinants of export performance: a review of the empirical
literature between 1987 and 1997. International Marketing Review; Vol 15 No 5. pp
333-356



